




















5-Inch Cam-Lock Vulcanizer 


There are no separate parts to put down and pick up when opening 
and closing the 5-inch Cam-Lock Vulcanizer and no wrenches are 
required. All cover parts, lid, cross-bar, cam-lock and handle are 
connected and are attached to the ring on the jacket. The packing 
is always seated in exactly the same position on the ring when the 
vulcanizer is closed. Three extra large or five smaller flasks may be 


vulcanized at one time. 


For Denture Resins 


Clev-Dent Gas Regulator No. 3 provides 
accurate temperature control at the com- 
paratively low temperature required for 
denture resins. A thermometer which 
registers inside temperature and a time 
attachment are part of the equipment 
shown above at the right. 


Price $83.50 


For Rubber Dentures 


When the vulcanizer is to be used for 
rubber only, the Globe Gas Regulator, 
mercury bath thermometer and time 
attachment are standard equipment. 
The 5-inch Cam-Lock Vulcanizer with 
these accessories is shown in the above 
illustration at the left. 


Price $75.00 


THE CLEVELAND DENTAL MFG. CoO. 
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The Doctor Knows 
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x. WHY 





BS | 
ad for | ‘yates have been telling us that the new Oral | 
ulator, | : 2 

time Hygiene looks swell. Naturally, that nudges our 

ment. 


eit ranity in a highly pleasing manner. But we are 
above 
not forgetting that handsome is as handsome does— 


that writers, not printers, really make magazmes— 

















that a paper’s editorial content must first of all be so 


interesting that readers would like it even if it were 


mimeographed on newsprint. 


(How many pretty books have you read just 


because they were printed pretty?) 


The new Oral Hygiene is good looking and we like 
it a lot ourselves and so does the trade—judging from 


the letters that have rained in. 


But magazine appearance—page size, format or 
what-have-you—is secondary to content, secondary to 


the spirit of the book, secondary to its personality. 


Readers wouldn’t click to an Oral Hygiene, how- 
ever beautiful, whose pretty pages didn’t tell them the 
things they wanted to know. They want to read 
readin’—not admire printing. So, however prideful we 
are about the new Oral Hygiene, we’re not forgetting 
to put into it the same sort of editorial material which 
has made QO. H. the most popular journal reaching the 
dental profession. Advertisers’ result records have 


reflected that popularity for long years. 


And, mind you, Oral Hygiene’s popularity, its 
acceptance by dentists, its cover-to-cover readership, 
were built long before the book was prettied up. A 
fine letter from Doctor Fred E. Gulick has made us 


think about that. 
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are now advertising in.” 





tories, of Portland, Oregon—a consistently successful 
dental manufacturing firm which has been using O. H. 


for years, with Gerber & Crossley doing the copy. 


The doctor wrote about the new Oral Hygiene. 
He likes it a lot. But Doctor Gulick has the dentist's 
point of view, too—the reader's point of view. So he 
put something else in his letter. He wrote: “I wish 
also to compliment you on your editorials, and the 
constructive material that you have been carrying in 


Oral Hygiene for many years.” 


He knows the true background of magazine 
advertising results. He knows why Oral Hygiene pulls 
the way it does because he knows why it is so popular 
with dentists. While naturally he approved the face- 
lifting given the book, he knows that magazine format 


changes are not by any means of first importance. 


Because he was also able to write in this same 
letter, about the results he’d been getting from the old 


Oral Hygiene: 


“T also wesh to tell you at thas time that our 
ads in Oral Hygiene have been pulling far 


better than those in any other magazine we 


Doctor Gulick is president of the Iteco Labora- 
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THEY SAY 


In October and November, this insert carried quotes 
from letters about the new Oral Hygiene. Here are 
some more—this time from O. H. syndicate members: 


“T must admit the September Oral Hygiene has a mighty nice 
appearance and I think it is quite an improvement and want 


to congratulate you on the new job.’’—A. J. HARRIS, Harris 


Dental. 

. 
“Generally speaking, it is a cracking good job and you are to 
be congratulated.”’—C. E. PYLE, D.D.S., Osmun-Cook. 


. every time I call on the trade and take up the matter of 
discontinuing Oral Hygiene ...I have been asked to continue 
to send it, making a charge, if necessary. With this new im- 
prevement in the makeup of your magazine .. . it seems that 
I will have to continue sending it to our customers until I pass 
on. This is a compliment and not a promise, as I expect to live 


about 25 or 30 years yet.’”—W. O. MUSSEY, Pres., Dental 
Specialty Co. 
e 

“Oral Hygiene, in our opinion, always was in a class by itself, 
but in its new dress... it is so much more easily readable that 


I am of the opinion that the new set-up will meet the approval 


of the profession and the advertisers °—SAM MYERS, Climax } 


Dental. 
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NEW! 


| r masso 2-ROW 


ERE 1s every wanted fea- 
ture in ome brush: Small, 
efficient brushing head one inch 
in length. Two tows—and only 
two rows—of widely spaced 
groups of bristle. And best of all, 
the bristle is both unbleached 
and Round-End. 

Every dentist and periodon- 
tist who has seen it says that it 
is the finest tooth cleaning in- 
strument ever presented to the 
profession and the public. 

The retail price is 35c, which 
makes it such a generous value 
that all your patients will cheer 
its prescription. 





Pro-phy-lac-tic Brush Co., 


Florence, Mass. 























BY MASS NUMBER 185 


DEAR SANTA CLAUS 


TuHIs Is written long before Thanksgiving, old boy, so as to be sure 

you do something about it—not like the time when this depart- 
; ment—short-panted, youthful, trusting, bug-eyed—wrote you the 
letter about Christmas presents and mailed it in the living room 
stove, hopeful that the flames would waft it up the chimney, see- 
ing that chimneys were supposed to be your special habitat. 

This Christmas the feverish wish is not for toys, but for cerebral 
gadgettry; the wistful yearning is for learning, for gifts of special 
knowledge. Give me then some spots of wisdom; furnish me now 
with some facts wherewith to decorate my mind. For Christmas, 
Santa, please quench my thirst for erudition, please wise up your 
little friend—please tell me: 

1. Why I remember clearly so many trivia of the old time, but 
cannot recall last Thursday. 

2. What a “conditioned reflex” is, and what it has to do with the 
ordeal of writing things. 

3. Why Ed Ryan spells “x-ray” by long-division, “roentgenogram.” 

4. Why both sides of a financial statement add up exactly the 
same. How come? 

5. How I can learn to pronounce “annuity’—heard so often just 
before sending insurance men scurrying out of this cul-de-sac. 

6. What the difference is between “indubitably” and “undoubt- 
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@ Analgesia, the Practice Builder, 
is quickly reached and easily main- 
tained with modern equipment 
and Ohio Nitrous Oxid. It is a 
pleasant experience for the patient 
and provides priceless word-of- 
mouth advertising for the dentist. 

There is no danger of excessive 
inhalation of the gas because as the 
patient approaches the third step 
Cs muscular control is lost, resulting 
ebral a in the patient ceasing to compress 
ecial a the small bulb with which the 
now Se ces gas is administered. At this point, 
| | pure air is again breathed and 
the patient remains comfortably 
within the zone of analgesia, con- 
scious to everything except pain. 


mas, 
your 


but 


the 3 ; Nee ie ae a ADE me ob eS wy a 
THE OHIO CHEMICAL & MANUFACTURING CO. 
am.” 1177 Marquette Street Cleveland, Ohio 
Gentlemen:— 
the |] Send me, free of charge, articles on gas analgesia. |_| I am now: [_| I am con- 
sidering: using Nitrous Oxid and Oxygen. 
My dealer’s name is_ 


Name Address 
*We ask the privilege of placing sales through supply houses who regularly carry our gases.D D.12 
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edly.” (And don’t, please, send me to the dictionary; I’ve been there.) | 
7. How I can keep myself from mentally pronouncing the abbre- | 


viation “lb.” as “lib.” 

8. Why so many drama critics give away the plot. 

9. What big-time authors mean when they talk about noblesse 
oblige. 

10. And cherchez la femme. 

11. And whether the folks who tuck such cracks into their writing 
have to look them up in the dictionary first. 

12. And, speaking of dictionaries: why I always go wandering off 
among strange words and never get back to the one I’m hunting for. 

13. And why I burden my mind with such worries as: wondering 
how the Nez Perce Indians ever managed to name themselves in 
such a Frenchy manner to describe their pierced noses. 

14. Why the museum people are so serenely sure that they have 
stuck together properly the bones of vanished great beasts they have 
never seen. 

15. And, still thinking of beasts, why one doesn’t have to have a 
horse to be hors de combat. 

16. What would happen if the members of the Electoral College 
remembered the Constitution and voted as they damn well pleased, 
as per the Constitution. 

17. And why it is a college, anyway. 

And why, please, did I figure when I thought it up, late one night, 
that this Corner would be grand? What ever made me think that? 
Why didn’t it jell, or at least limp along, and not leave me stranded 
so far north on page 1560? 
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Home massage of the gums the gums with Forhan’s is routine in- 
with Forhan’s has beena pro-_‘ttuction to patients among many den- 
fessional recommendation tists, and has been for many years. 


for man ears Benefits are two-fold: 
de illest FIRST —Forhan’s cleans teeth safely, 


Cooperation from the patient after she helping to keep them brilliant. It con- 

leaves your office has an important tains no harsh, harmful, or gritty in- 

bearing on establishing or maintain- gredients. SECOND—massage with 

ing oral health. Gum conditions in Forhan’s gently tones and stimulates 

particular need treatment supplemen- the gums, helpingtokeepthem healthy. 

lary to your work at the chair. Professional samples of Forhan’s sent 
For this reason regular massage on request. 


= FORHAN’S ASTRINGENT 

: This efficient preparation (the active prin- 

ciple of FORHAN’S TOOTH PASTE) 
has long been used by the profession in 
the treatment of gum conditions at the 
chair. Formula by R. J. Forhan, D.D.S. 
Samples on request. Forhan Co., Inc., 
Chrysler Bldg., New York City. 
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TE ORIGINAL TOOTH PASTE FOR MASSAGING 
GUMS AND CLEANSING TEETH 


FORMULA OF R. J. FORHAN, D. D. S. 



















Color outlives every tes 


Test a PHENOLGLAS denture for tissue color and translucency. You 
will be better than satisfied with the results. You, as well as your pa- 
tients, will be more than satisfied, as it is practically impossible to 
detect PHENOLGLAS from natural gum tissue. 


The great advantage of a PHENOLGLAS denture is its great resist- 
ance to body fluids—fats, oils, acids and alkalies, to alcohol, nicotine, 


tobacco—and its triple strength. 


The Modern 20th Century Denture 


A PHENOLGLAS No. 510 denture 
is neat... Sanitary... light in 
weight, long in wear—a modern 
twentieth century denture. 


PHENOLGLAS dentures are 
guaranteed against breakage 
for a period of two years by 
most laboratories throughout the 
world. 


Recognized PHENOLGLAS lab- 
oratories are authorized by us 
to make over any broken PHEN- 
OLGLAS denture for the small 
sum of $3.50. 


We are perfectly safe in mak- 
ing this guarantee to the pro- 
fession because PHENOLGLAS is 
triple strength. 
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esifonstant as the tides ... 
















You PHENOLGLAS No. 510 denture material owes its being only to man’s 
Bag ingenuity. PHENOLGLAS is not, as the tides, a product of the im- 
mutable laws of the universe, but it is our special pride to maintain its 
~ qualities and purity and uniformity as fixed and predictable from day 
tine, to day as the tides themselves. Throughout there is no greater assur- 
ance of dependability than a denture made of PHENOLGLAS. 
ire A Few Advantages of 
a PHENOLGLAS, No. 510 
[EN- 
mall 
1: TISSUE COLOR—Its trans- glassy constituency throughout; 
lucent pink is most beautiful and neither does it separate nor 
se durable, and matches in appear- check. 
iS is ance healthy gum tissue. 
2: It is tough and strong. 









3: PERMANENCY OF FORM— 
_ Due to the fact that Phenolglas 
is a Phenol Formaldehyde resin 







base, it retains its shape and 







| lasts almost indefinitely. 






| 4: NON-ABSORPTION—It _ will 
not absorb body fluids, and 
| ordinary liquids. Moisture can- 







not penetrate its beautiful sur- 







' face. It is odorless and tasteless. 






' 5: EXPANSION OR CONTRAC- 
_ TION—It does not change its 
' Shape, warp or shrink, due to its 






EQUIPMENT UNIT 61-D 


Many hours of your time are used in operating from directly behind the chair, 
and the S. S. White Unit 61-D is the only dental unit that has a consideration 
for you when operating from this position. 

Its table brings all the accessories close to the field of operation. A tum of 
the wrist will give you the electrically heated warm-air syringe, the mouth lamp 
and mirror, the chip blower, the electrically heated plastic instruments, sprays, 

or assistant call button. Think how many minutes 
Unit 61-D can save for you, especially if you 
work without an assistant. These minutes grow into 
hours, and hours mean money in a dental office. 
__. More important still, Unit 61-D makes your days 
mt less tiring, so that your evenings are more than 
mere rest periods. 
Any dealer who distributes S. S. White Equip- 
ment will gladly demonstrate the efficiency of 
S. S. White Units and the Diamond Chair, also 
tell you of our Free Office Planning Service, and 
easy-payment terms. Ask him or write direct. 





THE S. S. WHITE DENTAL MFG. CO. 
211 South 12th Street 
Philadelphia, Pa. 
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A perfectly smooth, sanitary surface 
with no hiding places for dirt and germs! 
This feature has had a lot to do with 
the immense popularity of Sealex Lin- 
oleum Floors and Sealex Wall-Covering 
among the medical profession. 

And look at the other advantages! 
Both these Sealex materials are stain- 
proof and water-proof — remarkably 
easy to keep clean. And they're truly 





permanent—never need painting, varn- 
ishing or scraping. The distinctive 
effects possible with Sealex a/so make 
it ideal for professional suites. 
Inexpensively installed by authorized 
contractors, Sealex materials are backed 
by a guaranty bond covering the full 
value of workmanship and materials. 
Write for details! 
CONGOLEUM -NAIRN INC., Kearny, N. J. 


SEALEX 


TRADEMARK REGISTERED 


Ty inolenms a om VAll- Covering 
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The present marvelous airship didn't ; 
happen... . Fifty have been built—each 
bit better than its predecessor. They 

the result of an accumulation of scienii ORA 
experience. 


IMILARLY, scientific « 
vancement enables a 
a Dentist to achieve | 
utmost in esthetic dentistry. Three out of every four teeth are no 
matched direct without blending. Such is your opportunity wi = 
New Shades Synthetic Porcelain and the new unfailing Cal... ; 
Shade Guide. No longer is it necessary to blend two powders! 
make a perfect match of tooth color. The Synthetic Porcelain w 
is the scientific way. 


Prove it with a “Starter Package’’ of Synthetic Porcelain: 4 Full Portion New Shades powders (any shades 
1 Full portion liquid, and the New Caulk Shade Guide. A $16.00 value for $13.00. Save $3.00. 


NewSdhatles 
SYNTHETIC PORCELAI 
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In matters of oral hygiene your opinion is invaluable. That’s why Beech-Nut 
Oralgene advertising stresses a few fundamental principles of mouth health 
and advises your patients.to ““Ask Your Dentist’ about them. 





ORALGENE was created to do 3 things: 





1. To give teeth and gums exercise that modern foods can- 
ic a not provide. All chewing gum helps but the firm texture 
of Oralgene is particularly valuable. 


2S OI 
2. To help clean the teeth by removing food particles that 
feu even a toothbrush sometimes misses. 
e no 3. To help correct mouth acidity all the time one is chewing. 
bee Many dentists believe that Oralgene is a valuable contributing factor in tooth 


Caul care and recommend it accordingly. 


FREE SAMPLES of Oralgene are available to dentists who 
wish to try it themselves or to have their patients try it. 
For your supply, and for further facts about the impor- 
tance of chewing gum and of Oralgene to the teeth, write 
the Beech-Nut Packing Company, Canajoharie, N. Y. EACH PIECE INDIVIDUALLY WRAPPED 


















EXPERIENCE 


HAS NO SUBSTITUTE 





STEELE’S 
TRUPONTICS 





There is no substitute 
for actual experience, 
therefore, we suggest AA 
youuse Truponticson tn 
your next case. ey aN 








Once you have used 
them, their advanta- 
ges will be so obvious 
that you will never be | 
satisfied with other i 
types of bridge teeth, wb, cae: 
either from an esthe- Sea. come 
ticor a mechanical el oe 
standpoint. 





Let your own experi- 
ence judge the merits 
of Trupontics. 








ONCE USED.... 
ALWAYS PREFERRED 

























THE COLUMBUS DENIAL MFG. CO. Columnus,Onio, USA. 
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Systemic Invasion 
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from PULP INFECTION 


Retarded by 
SAL HEPATICA 


Systemic disease from chronic infection in vital pulps, 
occurs quite frequently. When treating this and other 
foci of infection, systemic invasion should be taken 
into consideration. 

Sal Hepatica helps avert accumulation of undesirable 
waste in the system by gently but thoroughly cleansing 
the intestinal tract. It builds resistance to disease by 
maintaining the alkaline level of tissue plasma, thus com- 
bating acidity. It makes a palatable, effervescent drink. 

Sal Hepatica approximates the analysis of famous 
natural eliminant waters in components and ratio. It is 
similar in action. 

Free professional sample sent upon request. 


SAL HEPATICA 
CLEANS 


the 


INTESTINAL TRACT 


and 
COMBATS ACIDITY 


Sample on request 


BRISTOL-MYERS CO. 








Oo 





50th ST. 
RK, N. Y. 
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MALLOPHENE 
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controls Epidemics 


(1) 

























Brady’” reports great increase in 
gingival pathology, especially 
“Trench Mouth”, and shows effec- 
tive method of prevention and con- 
trol with Mallophene—pure beta- 
phenyl-azo-alpha-alpha-diamino- 
pyridine hydrochloride. 
Apparently healthy gums harbor 
spirochetes and fusiform organisms 
quiescent until some slight injury 
lowers tissue resistance. Mallo- 
phene is recommended for render- 
ing negative such bacterial flora. 


(1) Ewing P. Brady, D. D.S.; Clinic given before 
A. D. A., Chicago, Aug. 7-12, 1933. 


LEFT: Case Diagnosed RIGHT: Same case after five 
as Trench Mouth treatments with Mallophene 















Mallophene is available os a 
Soluble Disc, 0.1 Gm. (1% grs.) 
—a convenient form forthe prep- 
aration of aqueous solutions of 
any desired strength up to and 
including 4%. Also as a powder 
which may be used in making 
up solutions, paste or ointment 
according to the instructions in 
the literature. 





ST. LOUIS - CHICAGO «+ PHILADELPHIA 
CHEMICAL WORKS NEW YORK + TORONTO + MONTREAL 


PROTECTING THE POTENCY OF 














MALLINCKRODT CHEMICAL WORKS, ST. LOUIS, MO. CH-12 


Please send latest clinical literature: 


ovesutanineeheossrgeenegneatanebaeamena aon 


















TUT rere ame 


Fi 
7 


When the case calls for diet 
prescription — 

We suggest adding Shredded 
Wheat to your list of staples. 
This 100% whole wheat cereal 
supplies calcium and phosphor- 
us. The wheat bran content 
helps check constipation, a root 
source of dental caries. And 
Shredded Wheat has good crisp 
body, assuring your patient at 


365 TIMES A YEAR 












least one gingival massage daily. 

But it is really flavor that 
lends authority to this list. 
Shredded Wheat is one item 
your patient won’t get tired of, 
or discard for a less useful sub- 
stitute. 

You might check this by try- 
ing two biscuits yourself in the 
morning. Sliced ripe banana is 
the popular garnish right now. 


MORE THAN A BILLION SHREDDED WHEAT BISCUITS SOLD EVERY YEAR 








Ask for the package showing the picture 
of Niagara Falls and the red N.B.C. Seal 


A Product of NATIONAL BISCUIT COMPANY 


Bakers of Ritz, Uneeda Biscuit and other famous varieties! 





















Sound Advice 17 Years Ago 


—Just as Sound Today 


ment includes an x-ray machine.’’ 


Extract from paper read by Dr. Kells before the National 
Dental Association, New Orleans, October, 1919, 





ITH Dr. Kells’ idea for better dental 
service often reiterated in current liter- 
ature, you, too, are probably planning to join 
the thousands of dentists who are enjoying the 


/ 


2012 JACKSON BLVD. 


“I believe the Roentgen ray an absolute 
necessity to a high-class dental practice. 
Thirty years ago we filled our root-canals 
as best we could, and none other could do 
any better — that is, any better than his 
best—but today if we do not check up these 
fillings by means of the ray, there are 
plenty of others who do so check them, 
and, therefore, are doing better than we. 
There is no mistake about that. The time 
is now here when itis fully recognized that 
the general practitioner of dentistryis not 
fully capable of rendering his patients THE 
VERY BEST SERVICES unless his equip- 












C. Edmund Kells, D. D. S. 
1856 - 1927 


A pioneer in dental radiology who contributed im- 
measurably to its advancement. In 1896, Dr. Kells 
gave the first dental x-ray clinic ever held, before the 
Southern Dental Association at Asheville, N. C, 
Author of “Three Score Years and Nine.”’ 


advantages of an x-ray unit conveniently lo- 
cated in their own offices. And your plans 
need not be further delayed, now that the G-E 
Model CDX is offered at a new low price, and 
on convenient terms of payment. 

Let us send you the CDX catalog, which 
tells you all about this unique, compact unit 
that suspends from the wall alongside the chair; 
the principle of complete oil-immersion which 
makes its operation shockproof and indepen- 
dent of all atmospheric conditions; about its 
flexibility, convenient application, simplicity 
of control and reliability; and, finally, its abil- 
ity to produce that consistently fine quality of 
radiographs essential to the best results in x-ray 


diagnosis. Write for literature, Dept. H16 12. 
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MY SON? 


THIS TITLE MAY look startling in 
a dental magazine, so let me 
hasten to say that the confusion 
that disturbs me in my relation- 
ship with my son has nothing to 
do with the problems of adoles- 
cence, or of morals, or of be- 
havior. It is simpler than these 
but still hard for me to figure 
out. To bring me to my subject, 
a little background may help. My 
parenthood is evident. Haven’t 
I already mentioned my son? I 
am a dentist. If I were not, I 
wouldn’t be pouring out my 
doubts in this magazine in the 
hope that some of you may help 
me out of my confusion. I’m 
middle aged, or I wouldn’t have 
a son of twenty. I’m the average 
dentist, if there is such a thing. 
That is, I work hard within the 
confines of a modest office for all 
sorts of people. I make a good 
living, but see no opportunities 
of an expanding market. I have 
had my share of dental society 
work, including a term of office 
holding. I play golf on Wednes- 
day afternoons badly. I belong 
to a service club but frankly get 
rather weary of the save-our- 





What shall I tell 
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by A PERPLEXED DENTIST 


community talk and the empty 
gestures of piety that are sup- 
posed to represent the Golden 
Rule in business dealings. 

What shall I tell my son? Of 
course, you can’t help me until 
I tell you more definitely what 
question bothers me. Well, here 
it is: What shall I tell my son 
about dentistry as a vocation? 
He is starting to ask questions, 
He has safely passed through the 
stages of “I want to be a fire- 
man,” “— aviator,” “— ex- 
plorer.” Although he is only 
twenty he is, I fear, growing con- 
servative. The white collar and 
the steam-heated office may ap- 
peal to him, or maybe the “Doc- 
tor” title. So far he has tried 
to find out just what dentists do. 
He hasn’t asked “What do den- 
tists make?” Meaning, of course, 
in terms of money. But youth is 
altruistic. Twenty years ago, 
when I was in my twenties, we 
were making “the world safe for 
democracy.” 

Some crisp evening this win- 
ter I suppose we will sit down, 
and I may proceed in pontifical 
tones to tell this open-eyed boy 
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“.. none of us can erect prim little pedestals to stand above the heads of 
our fellows.” 


the glories of dentistry. I may 
drag in Morton and Wells, and 
Black, and Kirk, and Brophy to 
give color to my epic narrative. 
My talk may drip with the words 
research, science, humanity. I 
may, if I really get inspired, pic- 
ture the conquest of disease with 
some of the color of that great 
medical propagandist, Paul de 
Kruif. (Incidentally, why hasn’t 
de Kruif scratched the surface 


of the dental drama? One of us 
should write to him about that.) 
But I don’t want to talk to my 
son in this vein,. because al- 
though this dramatic picture is 
true it isn’t real. Isn’t that be- 
ing squeamish about synonyms, 
you ask? No, I think not. I want 
to give this boy a picture of the 
daily realities of dental practice, 
not the emotional high spots. 
If he is to be the average den- 
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tist (like his father) he will 
not take part in research to any 
great extent. He will probably 
be a family dentist (if there are 
such in the future.) He will see 
his patients emerge from child- 
hood into adult life. Little Ruth 
So and So will become Mrs. Such 
and Who; she will have children 
of her own, who will in turn be 
his patients. One day he will no- 
tice that Mrs. Such and Who, 
once little Ruth So and So, is 
getting grey, stout, and matronly 
—and is probably on the way 
toward dentures. Then he will 
realize that he is getting old 
himself and that his practice is, 
if he is fortunate, static. To be 
sure, this is no sad cycle. In fact, 
this continuity with human per- 
sonalities gives the family den- 
tist a satisfaction that neither 
the specialist nor the business 
man knows. It is a compensa- 
tion. But I want my boy to know 
that the practice of dentistry is 
humdrum in spots, that it is 
hard work. This is what I mean 
by telling him what is real about 
dentistry as a vocation. 


Ready for Critics 


I am ready for your criticisms. 
Some of you will say it isn’t in- 
spirational to tell youth about 
the practical realities. Parents, 
some of you will contend, should 
be the “hitch your wagon to a 
star” people. I have no fault to 
find with inspiration, it is some- 
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thing like faith; a great attri- 
bute to possess. In this confused 
and disordered world I have g 
dread of carrying youth on the 
wings of rhetoric to lofty places 
and then seeing them plunged 
into despair when they enter 
the practical world. The heroes 
of Horatio Alger are, in my opin- 
ion, symbols of a day that is 
done. There is still “room at the 
top,” but this idea is mighty 
hard to sell to the youth who 
can’t even find a place at the 
bottem. The boys and girls who 
are twenty today have lived, 
during the impressionable period 
of their lives, through the eco- 
nomic years when panic hag 
seized their elders. They have 
seen other boys and girls, a few 
years older, graduate from col- 
lege and enter the world where 
the “No Help Wanted” sign has 
been hanging out for seven long 
years. That these youths are not 
sullen and discouraged is not the 
result of the understanding and 
encouragement of their elders. 
Their youth gives them a resil- 
iency and a buoyancy—and also 
a realism. They will not eat the 
buncombe’ that inspirational 
older persons feed them. I, for 
one, will not paint for my boy 
a glowing picture that gives an 
unreal idea of dentistry or of 
anything else. I will try, when 
the crisp winter evening of our 
conversation comes, to tell him 
the advantages and the disad- 
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” r enter the world where the ‘No Help Wanted’ sign has been hanging 


for seven long years.” 
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vantages of dentistry as a career. 
I hope that some of you will help 
me in preparation for this task. 

I do not know enough about 
applied psychology to know what 
is the best procedure in sales- 
manship, to give the good points 
before the bad or the other way 
round. On second thought, I 
shouldn’t use the word sales- 
manship for, if the activity of 
selling is to be conducted with 
success, the unfavorable points 
are never mentioned. Salesman- 
ship eliminates all negatives. But 
since I am not trying to “sell” 
my boy on dentistry, I can ap- 
proach my duty free from the 
restrictions of one who has a 
point to make. Good taste sug- 
gests that the pleasant things 
may best be mentioned first and 
the transition from the favor- 
able to the unfavorable may be 
gradual and painless. 

I will start our inevitable con- 
versation, then, with a recitation 
of the advantages of dentistry 
as a vocation. I will begin by 
Saying, “Dentistry is a profes- 
sion.” “But, Dad, what is a pro- 
fession?” I can send him to a 
dictionary, but that will be no 
help. I can’t escape the defini- 
tion. A profession (I will prob- 
ably begin in a heavy manner) 
requires specialized training and 
learning. So, for that matter, 
does diesel engine driving and 
seamanship. A profession, then, 
is something else. It must have 
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a history and a tradition. If 
that’s the test, dentistry doesn’t 
qualify, because as a separate 
profession it is less than one 
hundred years old. Agriculture, 
which is as old as any human 
activity, is not a profession. So 
mere history and tradition are 
not the earmarks. A profession 
cannot be described as an ac- 
tivity that is concerned with 
personal service and human 
problems, because engineering is 
a profession. By this time, I’m 
becoming pretty muddled and 
must seek the help of the dic- 
tionary. Here I hope all our dif- 
ficulties will be dispersed, but the 
result is more confusion, for here 
we find “a profession is an oc- 
cupation that properly involves 
a liberal education or its equiva- 
lent, and mental rather than 
manual labor.” So-called profes- 
sional schools do not give a lib- 
eral but rather a specialized edu- 
cation. Dentistry, and surgery 
for that matter, certainly re- 
quires expert skill and labor 
with the hands. So if the dic- 
tionary is correct, dentistry and 
medicine are not. professions. 
The all-knowing oracles of the 
Oxfordian accent, who perform 
as radio announcers, may fit the 
definition of professional men, 
but dentists cannot. 

I must retreat to philosophical 
abstraction. I will tell my son 
that a profession represents a 
point of view, an ethical concept 
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that is unselfish, in which the 
penefit to the one who receives 
the service represents the only 
consideration; that a profession 
does not have the self-interest 
of business. He will ask me then 
about the professions of law and 
the clergy, two of the “learned 
professions.” Both he and I will 
be thinking of shyster, ambu- 
lance-chasing lawyers and dem- 
agogic clergymen, who are moti- 
vated by self-interest, and so my 
philosophical-ethical definition 
will fly out the window into the 
chill night air. How will I define 
a profession? 

Dentistry is concerned with 
human life, health, and comfort. 
This sounds as though I were on 
safe and certain ground. But 
before I become too eloquent, my 
boy suggests, “Well, so are cloth- 
ing dealers, food merchants, and 
coal men.” That’s true, I will 
concede. One part of the eco- 
nomic structure is as important 
as another; we are all inter- 
dependent. That means, of 
course, that none of us can erect 
prim little pedestals to stand 
upon above the heads of our fel- 
lows. The dentist, who fills a 
tooth—to prevent a root-end in- 
fection—that might produce a 
disease—that could destroy a 
life, is no more important in the 
organization of economic society 
than the farmer who pasteurizes 
the milk—to destroy the bacteria 
—that might kill a baby. It is 
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well for us to remember, when 
we think of ourselves as the 
heirs-apparent to the guardian- 
ship of human health, that other 
men and other vocations also 
make life fuller and more com- 
fortable. A Chaplin or a W. C. 
Fields can rouse a laugh that 
may be as tonic and salubrious 
as an odontexesis—if you don’t 
object to the big word for scal- 
ing teeth. Our work is important 
to human health, but so also is 
that of the man who grows the 
citrus fruit to furnish our Vita- 
min C and that chap who makes 
the rubbers to keep our feet dry. 
I have a gnawing doubt that I 
cannot eulogize dentistry as the 
sole custodian of the healthful 
and happy life. Some of my col- 
leagues, I am sure, will call this 
heresy within the house. 


Future in Dentistry 


I am going to speak with con- 
viction when I tell my boy, “Den- 
tistry has a bright future.” I be- 
lieve that, so far as technologic 
and scientific advancement are 
concerned, dentistry will develop 
in the next twenty-five years as 
much as it has in the past 
twenty-five years, which is con- 
siderable. This is, provided no 
serious change occurs in the 
forms of dental practice. But my 
opinions concerning a new or- 
ganization of society should not 
color my appraisal of the future 
of dentistry as a science and art. 
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“We are the vestige of the guild 
system, not geared for economics 
of the day.” 


I can’t, however, place the two 
in separate compartments. So 
long as men are free to explore 
along new frontiers with the 
promise of either fame or for- 
tune as their reward, the science 
of dentistry will, I believe, ad- 
vance. Let the authoritarian 


state come with its regimenta- 
tion and dentists will be as alike 
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as postmen with a book of rules 
and regulations to guide them in 
every situation. The postal serv- 
ice neither asks for nor encour- 
ages displays of individualism in 
the discharge of duty. The rules 
are made by the men at the top 
and they—the postmasters and 
those above them—get their jobs 
under the system of political 
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patronage. So it would be, if den- 
tistry were socialized. To carry 
through the analogy, the aver- 
age dentist would be in the posi- 
tion of the postman doing the 
drudgery; the dentists with po- 
litical acumen and social grace 
would correspond to the post- 
masters, sitting in comfortable 
offices as their rewards for po- 
litical fidelity. Again I started 
to make a definite statement of 
the advantages of dentistry as 
a career and find myself at an 
impasse, for I cannot be certain 


| even of the future of dentistry 


without knowing something of 
the future of the social order. 
In this fertile field of speculation 
there is no unanimity of opinion, 
although even the conservatives 
admit that the day of laissez 
faire is done and that some kind 
of society of restraints and reg- 
ulations by government is in 
order. 

I have always contended that 
one of the advantages in dentis- 
try is the independence that the 
dentist enjoys, his ability to 
make a good living. But, perhaps, 
even this independence is a 
spurious thing. It is true we may, 
within reasonable limits, deter- 
mine our hours of labor. We are 
one-man producers and so have 
no superior to give us orders. 
We have neither business codes 
to set prices nor to regulate 
hours and conditions of labor. 
We are not, however, independ- 
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ent from the landlord or from 
the pressures of the economic 
order. We do not as a rule adjust 
our fees to the cost of living, ex- 
cept to reduce them in times of 
depression. People even in a ris- 
ing market are not anxious to 
accept increases in fees for pro- 
fessional services. Although we 
have no superior to browbeat us 
and order us about, neither have 
we anyone in our employ with 
whom we can divide nor to 
whom we can delegate our 
labors. We are in fact one-man 
factories in a mass-production 
world. We are the vestiges of the 
guild system, not geared for the 
economics of the day. We cannot 
participate in the social security 
programs that include other 
workers. We must finance our 
own unemployment insurance 


and old age protection. We are 


neither capitalists, who have 
money working for us, nor lab- 
orers to participate in plans for 


* ' 
social security. We have none of 


the slick methods by which to 
escape taxation..We are caught 
between the currents. 


Weathered Depression 


I have been proud of my own 
ability to weather the economic 
storm. I am also proud of my 
colleagues. Dentists have _ re- 
trenched and adjusted their 
standards of living to meet the 
times. When banks were closing, 
businesses collapsing, brokers 
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throwing themselves from high 
windows, dentists kept on work- 
ing—and paying their bills. Few 
dentists have been on the relief 
rolls. The soundness of dentistry 
as a means of livelihood has 
been a source of satisfaction to 
me and I have often, with dia- 
bolic pride, pointed this out to 
my friends in the business world 
who sometimes spout, “Dentists 
and physicians are such poor 
business men.” For the most part 
we have kept on doing what we 
could to relieve suffering with 
the full knowledge that for 
many of our services we would 
never receive payment. Maybe 
this isn’t good business, but any- 
way we kept on making a living 
without calling to the Recon- 
struction Finance Corporation 
for loans or running to the relief 
commissioners for a dole. I will 
tell my boy this side of dentistry 
with a sense of pride. 

I began in what appeared to 
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be an orderly fashion to set 
down the advantages of den- 
tistry as a vocation. In reading 
what I have written, I find that, 
for each advantage, I set up a 
disadvantage and sometimes 
several. I have had no wish to 
seem pessimistic, because I am 
not. Dentistry has been good to 
me. Under similar conditions, | 
would choose to be a dentist 
again. I almost said the “good 
old days.” If I did, it would be 
the sure sign of nostalgia or of 
old age. I know that the “good 
old days” were not always good, 
Maybe the future days will be 
even better, although the signs 
along the way fill one _ with 
doubt. I am trying to prepare 
myself for this chat, between my 
boy and me, some crisp evening 
soon. I’m not going to force the 
discussion, but I would like to be 
prepared when the evening of 
our conversation comes. What 
would you tell your son? 








Prizes of $15, $10, and $5 will be awarded for the three most 
interesting letters of criticism or suggestion concerning this ar- 


ticle. Letters should be addressed to the Editor, Oral Hygiene, 


708 Church Street, Evanston, Illinois. 
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Effective Lightin g in Your 





RECEPTION ROOM 


“You MustT Go through the mov- 
ing picture studios,” all my 
friends insisted, when I left 
home this summer for a motor 
trip to California. And I really 
intended to visit at least one 
studio. But I couldn’t, and I 
didn’t. The day that I ventured 
out to the lots there were 300 
curious tourists ahead of me. In- 
stead of getting in line, I con- 
soled myself by deciding to visit 
some expensive dental offices. 
“Perhaps,” thought I, “OraL Hy- 
GIENE readers might like to take 
a vicarious jaunt with me to 
some of the Hollywood reception 
rooms.” 

You may smile at my expres- 
sion, “expensive dental offices,” 
but the offices that I intended to 
visit were those in which ex- 
pense would not have to be con- 
sidered in decoration and fur- 
nishings. So many styles come 
out of Hollywood that I hoped to 
find a new way of making recep- 
tion rooms pleasant and com- 
fortable for dental patients, as 
well as decorative. 

Up on the third floor of an at- 
tractive white office building, I 
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by A DENTIST’S WIFE 


made my first call on Doctor 
Prosperity, who has a substan- 
tial reputation among local den- 
tists. The young lady at the desk 
asked me to wait in the recep- 
tion room. She would see if Doc- 
tor Prosperity was busy. He was 
—for twenty minutes. In the dim 
half light of the room, I couldn’t 
attempt to read, although some 
inviting magazines were con- 
veniently close to my chair, a 
low yielding one, with a deep 
blue silk cover. Instead, I looked 
about the room. The heavily 
carved black walnut furniture, 
red lacquered screens, brocaded 
draperies, and a faint odor of 
burning incense combined to 
create a seductive, oriental at- 
mosphere. Sitting there, I found 
my mind drifting back 2000 years 
to the days of idols, incense 
burners, and elaborate palaces. 

The sudden appearance of 
Doctor Prosperity in a crisp 
white gown really startled me. 
I had half expected to see an 
oriental potentate glide softly 
through the ornate doorway. It 
wasn’t easy to bring my mind 
back to the twentieth century. 

















1584 ORAL HYGIENE December, 1936 
45 in aoe bee a 
bs, 29 ine | This shade is too small to 
& Sed ne: nis 8. ee a3 Af permit adequate spread of 
ee. ME AM: ee light; contrasting zones of 
Be At : ri he es light and the exposed bulb are 
‘ 3 an irritating. 











t 
BF Eee |. - ff 
j cmt ae et 
=- al 
aig 
’ 
* 7 - 
~~ aoe} 
3} 
uv & 
| } :° ee | 
) 
j , s 
_o 2 ae, 
M  *) PER a 
4 by: [ ki 
: . 7 fo: *, :) 
LY ’ >} a ¢ 
; 7 , 
5 van tabs 6h 38 
) rf 
; - } Wis ) 
‘ , i* = ' 
é “ 
< rT e 
| 
~. 1 | 
| 
j 
— | 
Y 


Added height of lamp, con- 
cealed bulb, a shade with an 
open top and greater spread in- 
sure adequate and proper dis- 
tribution of light. 





Wann. ) I , 

















De 


>, > fi ae 


1585 


December, 1936 ORAL HYGIENE 


936 
to 
of 
of 
ure 
A small reading 
lamp limits the 
light to a confined 
area, creating con- 
trasts and causing 
a eyestrain and fa- 
tigue. 
PT) 





























— 
alti 
\ 
=F 
| 
= 
A taller desk lamp a 
distributes light ae = 
evenly over a great- ee = - 
er area and insures —" 
eye comfort. ii 
cork 4 i 1 
= 3 4 D <peee . 
—— i : 
r ; I = 15 
Wy LE ge “} \ a 

















1586 


Boom’s 
vinced me that it had been ar- 


carpeting, 





But Doctor Prosperity’s quick, 


decisive manner in showing me 


about his up-to-date operating 
room soon aroused my interest 
in modern dental problems. I 
was pleased to see that this 
room, although an outside one 
with a maximum of California 
sunlight, was adequately pre- 
pared for good artificial lighting 
on cloudy days. After my pleas- 
ant and instructive visit with 
Doctor Prosperity, he suggested 
that I call on a specialist just 
off Hollywood Boulevard where 
he said I might be fortunate 
enough to encounter two or 


three of the motion picture stars. 


My first glimpse of Doctor 
reception room  con- 


ranged as a background for ce- 


lebrities and not as a comple- 
ment to a modern dental office. 


My feet sank into deep piled 
my eyes were in- 
stantly drawn to a_ vividly 
colored ceiling, angular furni- 


ture lined the walls, and the 
mirrored panels 


and glaring 
light made me think that I had 


wandered into an ultra modern 
salon for displaying French im- 


portations. How I wished that I 


had worn my other hat! 


Although I visited other dental 
reception rooms that day, it 


seemed to me as I trudged back 
to the hotel that the ones I have 
mentioned represented two ex- 


treme types, which should be 
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avoided by dentists not only in 
Hollywood but everywhere. We 
cannot all agree on furnishings 
for the reception room, but per- 
haps, if we give it some thought. 
we might agree on the purpose 
of a reception room. 

If the dentists will agree that 
the reception room is a place set 
aside to receive and make wel- 
come the waiting patient, then 
they must see the necessity of 
having this room not only con- 
fortable and pleasant but re- 
flecting in some measure the 
spirit of contemporary dentistry. 
If this idea is kept in mind in 
decorating, there will never be 
strong, disturbing contrasts be- 
tween the furnishings of the re- 
ception room and the operating 
room. 

The two reception rooms that 
I have mentioned were typical 
of contrasts often found in den- 
tal offices. Regardless of the 
amount of money spent in dec- 
orating, these were not inviting, 
restful rooms. They failed to take 
into account the comfort and 
convenience of the waiting pa- 
tient. In neither of these rooms 
could I have relaxed comfort- 
ably and read with ease which, 
it seems to me, you should be 
able to do in any dental recep- 
tion room. Aside from the dis- 
tracting effect of the decora- 
tions, the lighting was not cor- 
rect. In the first one, it was too 
dim and shadowy, and in the 
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other the garish lighting made 
me feel as if I, personally, were 
on display—to my own disad- 
vantage. 


Adequate Lighting 


It doesn’t seem to me that 
there is any reason today for a 
poorly or ineffectively lighted re- 
ception room. From the days of 
the smelly fagots used by our 
primeval ancestors; the candles 
with their feeble, flickering light; 
the oil lamps supporting smoky 
chimneys; and the gas burners 
with their brittle mantles, we 
have come a long way. Now we 
have lights that can be burned 
in any position, are clean, con- 
venient to use, and variable in 
size and intensity. The dentist 
certainly utilizes correct lighting 
in his operating room, but I’m 
afraid that he still does not 
realize that it is just as im- 
portant in his reception room. 
Women, particularly, find it hard 
to excuse any inconvenience 
from inadequate lighting be- 
cause they know it could easily 
be remedied. 

I prefer indirect lighting for 
general illumination in a recep- 
tion room, because it gives a 
diffused effect most like sunlight 
and is restful to the eyes. Glar- 
ing light sources, as we all know, 
produce nervous and muscular 
tension. Up-to-date lighting ef- 
fects can be easily introduced in 
a reception room of any period 
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through a careful choice of fix- 
tures. Indirect lighting fixtures 
may be used on the ceiling or 
on the walls or both. If the ceil- 
ing is low, the fixture should not 
project too far. Simple round, 
square, or rectangular boxes 
made of a good diffusing glass 
furnish the minimum amount of 
projection into the room. When 
your ceiling is high, you have a 
wide range from which to select 
your fixtures. They can be sus- 
pended any distance from a 
few inches to several feet. The 
metallic reflector, shaded-candle, 
or any other semi-direct fixtures 
are practical. 

Wall brackets are also used 
for general illumination and for 
decorative effects. Such brackets 
should be placed symmetrically 
to achieve balanced secondary 
lighting. Because of their loca- 
tions, if not carefully shaded, 
they can easily become sources 
of discomfort. If brackets with 
indirect lighting are used with- 
out the ceiling fixture they re- 
quire higher watt bulbs to main- 
tain proper general illumination. 


Occasional Lamps 


Portable lamps in a reception 
room serve two purposes: dec- 
oration and utility. Reading 
lamps of today are admirably 
suited to both of these purposes. 
When you are selecting your 
lamp base, there are several 
things that you should keep in 
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mind. If you are going to place 
a lamp on a high end table of 30 
inches or more, the standard 
may be shorter than one that is 
used on a low end table with a 
height of 24 inches. Try to avoid 
the common error of buying a 
lamp so tall that raw light 
strikes the eyes from under the 
shade. The lamp base should, of 
course, be of adequate height 
and built to carry well a shade 
of ample dimensions and be 
suited to the furniture beside or 
on which it is to stand. For a base 
23 to 26 inches tall, I prefer a 
shade that is 16 or 18 inches 
wide at the bottom. I am also 
careful to select a shade large 
enough to accommodate what- 
ever size of bulb I am going to 
use. The bare lamp bulb must 
never be visible. If you have ad- 
justable sockets in your lamps, 
this isn’t so likely to happen. 
You can use, in a two-socket 
lamp, two 60 watt frosted bulbs. 

Another point that I want to 
stress here is the importance of 
concealing the cords of floor and 
table lamps. If they are permit- 
ted to show, they cheapen the 
appearance of the lamp and 
make the room look cluttered 
even when everything else is in 
perfect order. Everyone knows, 
too, of the fire hazard of trail- 
ing, worn out cords. 

If you have more than one 
occasional lamp, the shades 


should be all of one color. White 
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or light shades give more satis- 
factory reading light. If the 
shades are of a dark color, they 
should be lined with white or 
cream, as the dark color absorbs 
the light. I have found that 
open-top shades are the best 
type for portable lamps in a re- 
ception room. Besides giving 
reading efficiency, they permit 
some light to be reflected up and 
around the room to aid the gen- 
eral illumination that is needed 
for eye comfort as well as light- 
ing balance. Such a lamp placed 
strategically under a _ picture 
lights it up effectively too. 


Minimum Amount of 


Light Needed 


I can’t, of course, tell you ex- 
actly how much light your par- 
ticular reception room will need, 
but I can offer an approximate 
rule that may help. It depends so 
much on the amount of natural 
light you have in your room that 
you will have to experiment to 
cover all days and conditions. If 
your room is the average height 
of 8’ 6”, with the ceiling finished 
white and the walls light, here 
is what you can do. Multiply the 
breadth by the length of the 
room. Say it is 10 by 15, you will 
have 150 square feet. Each 
square foot requires 1-1/3 watts 
of illumination. You should have 
for this room, then, a 200 watt 
bulb in your ceiling fixture and 
table and floor lamps will supply 
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additional light needed at differ- 
ent points of the room. This is 
for night lighting which can be 
modified for day use. In deter- 
mining the number of bulbs to 
use in a room, Keep in mind that 
a single large bulb gives more 
light than several small ones in 
a single fixture and costs less. 
For the same wattage, the one 
large bulb gives approximately 
50 per cent more light. 


Timely Suggestions 

Now that we are approaching 
another year, I’m hoping that 
some of my suggestions will be 
taken seriously. I think it’s an 
excellent time for wives to be- 
gin looking over the dental of- 
fice critically, not only from the 
pint of view of lighting but 
general attractiveness. After all, 
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your husband spends a large 
part of his time in the dental 
suite. I’m sure he’d appreciate 
the thought behind your sug- 
gestions for redecorating his of- 
fice. Even better than suggesting, 
you might make your Christmas 
gift to your husband this year 
something for his reception 
room. Perhaps a new floor or 
table lamp, an attractive ash re- 
ceiver, slip covers for the chairs, 
an end table for books and mag- 
azines, a new plant, or Venetian 
blinds would please him. Any- 
way it’s a good idea to give 
some thought to his reception 
room. If you really take an in- 
terest in improving it, you’ll be 
be surprised to see how quickly 
the room will respond to a wom- 
an’s artistic touch. 

















Enter Social Security 


TAXES 


by REUBEN H. KOENIG, D.D.S. 


THE ROAR and fury of the Presi- tax deductible and non-deducti- 
dential campaign is over. The ble disbursements. It seems to 
closing days of the campaign me that a dentist should Keep 
were filled with debate on the his records in such a manner 
Social Security Act—much of that he can make a complete 
which was reasoning built on analysis of his financial condi- 
false premises or fragmentary tion at any time, without diffi- 
facts. The election proved,among culty, and so that both state 
other things, that the nation and federal income tax auditors 
favors the principle of Social may make their audits at the 
Security legislation. Now we_ée end of the year with facility. He 
must prepare to meet the cost. should also keep a record of the 
Within a short time it will be deductions made from his em- 
necessary for dentists to begin ployees’ wages and his own in- f 
to set aside funds to take care come, for the Old-Age annuity - 
of taxes payable under the terms tax under the Social Security 
of the Act. This, together with Act, which becomes effective 
impending changes in income January 1, 1937. 
tax forms, which are now under Because in my practice I have 
preparation by state and federal introduced a method of record 
income tax divisions, makes the Keeping that has proved both 
keeping of accurate records in efficient and flexible, I am going 
the dental office more important to describe it here in detail. In 
than ever before. my office, the name of the pa- 
In particular I should like to tient and the amount of services 
stress in this article the neces- rendered are transferred daily 
sity for the right kind of amajor from the individual ledger card 
office record. This consists of a to the daily record book. Cash 
record of services performed, received from patients is also 
taxable and non-taxable cash recorded daily. Since cash re- 
received, refunds, adjustments ceived on accounts charged prior 
and any discounts allowed, and__ to the application of a state in- 
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come tax law is not taxable, it 
should be checked when entered 
in the daily record so that at the 
end of the year the total of 
these checked amounts may be 
deducted from the gross total of 
receipts for professional services. 
Miscellaneous taxable receipts, 
such as money received from the 
sale of scrap gold, and so on, are 
entered in my daily record. 
Likewise, I have the refunds, 
adjustments, discounts, and bad 
or charged off accounts trans- 
ferred from the patient’s ledger 
card to the daily record. All my 
receipts of a non-taxable nature 
are entered in a separate col- 
umn in the daily record book. 
At the end of each month, all 
of these totals are forwarded 
to a monthly summary. 

In order to expedite the check- 
ing of my records for classified 
deductible items at the end of 
the year, the part of my daily 
record devoted to disbursements 
is arranged in a manner similar 
to that of Federal Income Tax 
Form 1040 and the state form. 
Thus, at the end of the year the 
totals of the various classified 
deductible items may be readily 
checked. I have in this part of 
my daily record one column for 
non-deductible disbursements 
and another column for with- 
drawals. At the end of the 
month I transfer the totals in 
the various columns included in 
the record of disbursements to 


© 
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the monthly summary. In this 
summary I include the total of 
services rendered, the total tax- 
able and non-taxable receipts, 
the total deductible and non- 
deductible disbursements and 
withdrawals, and also the net 
cash income for the month, net 
cash balance for the month, the 
total cash balance on hand, to- 
tals of accounts receivable and 
accounts payable and a monthly 
or yearly record of depreciation 
charges. 

In addition to these daily and 
monthly records it is advisable 
to maintain a record of insur- 
ance policies, an inventory of 
equipment for depreciation and 
other purposes, and a balance 
sheet for the year. 


The Social Security Act 


It will presently be necessary 
for the dentist to add payments 
under the Social Security Act 
to his records. Under the pro- 
visions of this law, and begin- 
ning January 1, 1937, every em- 
ployer of one or more persons 
and every employee must pay an 
Old Age Annuity Tax. This tax 
will be 1 per cent on wages paid 
in 1937, 1938, and 1939. There- 
after it will advance according 
to a graduated schedule until 
1949 when it will be 3 per cent 
for that year and thereafter. 
There is no size limitation here 
as in case of the Federal Unem- 
ployment Fund Tax, which tax 
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must be paid by an employer of 
eight or more persons. 

Under this Act dentists will be 
required to collect or deduct 1 
per cent from their employees’ 
wages beginning January 1, 1937, 
and must then pay the amount 
collected to the Bureau of In- 
ternal Revenue as that Bureau 
will subsequently direct. Like- 
wise, beginning January 1, 1937, 
every dentist who employs one 
or more persons in his office 
must pay the Federal Old-Age 
Annuity Tax of the same per- 
centage as that paid by the em- 
ployees and collected by the den- 
tist. The dentist will be required 
to pay this amount to the Bu- 
reau of Internal Revenue. The 
employer is liable for the col- 
lection of the tax from the em- 
ployee and consequently should 
deduct it from the wages paid. 

Employers of less than eight 
persons and employees are not 
required to pay a Federal Un- 
employment Fund Tax. The Old- 
Age Annuity Tax need not be 
paid for services in “casual labor 
not in the course of the em- 
ployer’s trade or business”; nor 
is it required on account of serv- 
ices “by an individual who has 
attained the age of 65.” The 
amount of wages on which the 
Federal Old-Age Annuity Tax 
must be paid includes “all re- 
munerations for employment, in- 
cluding the cash value of all re- 
muneration paid in any medium 
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other than cash.” This means 
that the value of dental services 
rendered the office assistant or 
secretary by her employer must 
be regarded as a part of her sal- 
ary or wages. 

It can readily be seen from 
requirements imposed by the 
federal and state governments 
that dentists should keep com- 
plete and detailed records of 
their business transactions so 
far as their professional prac- 
tice is concerned. 

The proper office routine in 
the handling of Federal Old-Age 
Annuity Taxes consists of en- 
tering the amounts collected 
from employees in the non-tax- 
able receipts column in the daily 
record book. Whenever a remit- 
tance covering these employees’ 
taxes is made to the Internal 
Revenue Bureau, a correspond- 
ing entry should be made in 
the non-deductible disburse- 
ments column in the daily record 
book. 

It might be well to mention 
that the employees’ wages or 
salaries in full should be entered 
in the salaries column in the 
deductible disbursements section 
of the daily record book. 

Whenever a remittance cover- 
ing the employer’s Federal Old- 
Age taxes (On wages or salaries 
of his employees) is made to the 
Internal Revenue Bureau, an en- 
try for the amount should be 
made in the fazes column in the 
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deductible disbursements section 
of the daily record book. In case 
a subsequent ruling is made 
changing the income tax de- 
ductibility in this matter, the 
entry should be made in the 
non -deductible disbursements 
column of the daily record book. 

Dentists who have outside in- 
vestments and obligations of a 
non-professional nature should 
keep accurate records of all busi- 
ness matters related thereto. In 
this connection almost every 
dentist has other interests from 
which he receives both taxable 
and non-taxable earnings or in- 
come and likewise other non- 
professional deductible and non- 
deductible disbursements. These 
outside or non-professional items 
should be recorded apart from 
the office or professional items. 


Income Tax Records 


A consideration of this subject 
would be of little value if it did 
not urge each dentist to make 
not only a complete study of the 
federal, but also of the income 
tax requirements in his partic- 
ular state. 

The following information 
based upon income tax division 
rulings may be of value to den- 
tists in the keeping of their 
records and in the preparation 
of income tax returns: 


1. Federal income tax paid is a 
deductible item in the state return, 
but is non-deductible in the federal 
return. State income tax paid is a 
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deductible item in the federal re. 
turn, but is non-deductible in the 
state return. 

2. Depreciation is a deductible 
item in both federal and state re. 
turns. The rate is usually figured 
on the original cost, being based on 
the probable remaining useful life 
of the property after acquisition. 

3. Interest paid and included in 
regular monthly payments on prop- 
erty is deductible. 

4. Dental society dues, Chamber 
of Commerce dues, the cost of den- 
tal journals and magazines, the cost 
of daily newspapers and non-pro- 
fessional magazines used in the 
office, premiums for professional 
liability as well as office fire insur- 
ance, court costs, attorney’s fees 
and other collection fees, when 
paid by the dentist, and auto license 
fees, whether or not the auto is 
used in business, are all deductible 
items. 

5. In the matter of replaced items 
of small cost no definite line can he 
drawn, but each case should be 
decided on its merits. The dentist, 
with full knowledge of all the facts, 
ordinarily should be able to decide 
as to what is the proper procedure. 
Replaced items of larger cost such 
as a dental chair or cabinet are 
considered as capital expenditures, 
subject to depreciation. 

6. Retail sales tax is deductible. 
An estimate of such taxes paid is 
acceptable if the amount appears 
reasonable. 

7. State gasoline tax is deductible 
in the state return but not in the 
federal. The federal gasoline tax is 
deductible in the federal return but 
not in the state. If no record is kept, 
this tax may be estimated. 

8. If an automobile is used exclu- 
sively for business purposes, the 
actual expense of operation includ- 
ing cost of gasoline, oil, license fees, 
insurance premiums, depreciation 
and minor repairs, is deductible 
from gross income. If the automo- 
bile is used partly for business and 
partly for personal purposes, such 
expense of operation may be appor- 
tioned on the basis of the estimate 
of its devotion to business and to 
personal uses, and the amount ap- 
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plicable to business will be an allow- 
able deduction. If the automobile 
is used but incidentally for busi- 
ness purposes no deduction will be 
allowed. So-called repairs, which 
consist of general over-hauling or 
replacement of any of its essential 
units, are considered in the nature 
of renewals or replacements which 
appreciably prolong the life of the 
automobile, and will not be allow- 
able as deductions. 

9. Expenses incurred in attend- 
ing dental meetings, if in excess 
of the compensation received there- 
with, are not deductible. Ordinarily 
such compensation is treated as a 
gift unless in excess of related ex- 
penses in which case the net profit 
is considered taxable income. 

10. The cost of professional li- 
prary books is non-deductible. This 
is considered a capital expenditure 
subject to depreciation. 

11. The value of services rendered 
for charitable purposes either gratis 
or at a reduced rate is not deduc- 
tible. Only the amount actually re- 
ceived should be reported in gross 
income. 

12. A dentist should not claim a 
deduction for bad debts. Deductions 
for bad debts are allowable only in 
connection with trade or business 
and when they arise from items of 
income which have been included 
in gross income. The term “included 
in gross income,” when used in con- 
nection with deductions for bad 
debts, means that the taxpayer has 
reported his income on the Accrual 
Basis and that the account claimed 
as a bad debt was included in gross 
receipts from business. If charge 
accounts are not included in gross 
income until they are paid, the tax- 
payer is considered to be reporting 
on the Cash Basis and, therefore, 
can claim no deductions for bad 
debts. 

Eprtror’s Note: This article by 


Doctor Koenig is published to 
direct the attention of dentists 
to the provisions of the Social 
Security Act that affect them as 
employers. Because it is com- 
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monly believed that professional 
people are exempt from the Act, 
we requested Doctor Koenig to 
explain in more detail the pro- 
visions of the Act. He writes as 
follows: 

“For your further information 
I wish to quote from the text of 
the Social Security Act: ‘Title 
VIII, Section 801: In addition to 
other taxes, there shall be levied, 
collected, and paid upon the in- 
come of every individual a tax 
equal to the following percent- 
ages of the wages received by 
him after December 31, 1936, 
with respect to employment after 
such date: (1) With respect to 
employment during the calendar 
years 1937, 1938, and 1939, the 
rate shall be one per centum.’ I 
am omitting the schedule for the 
subsequent years. 

“*Title VIII, Section 804: In 
addition to other taxes, every 
employer shall pay an excise tax, 
with respect to having individ- 
uals in his employ, equal to the 
following percentages of the 
wages paid by him after De- 
cember 31, 1936, with respect to 
employment after such date: 
(1) With respect to employment 
during the calendar years 1937, 
1938, and 1939, the rate shall be 
one per centum’. The schedule 
for the subsequent years is 
omitted here. 

“T quote further from ‘Title 
VIII, Section 811: (B) The term 
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“employment” means any serv- 
ice, of whatever nature, per- 
formed within the United States 
by an employee for his employer, 


except— 


(1) Agricultural labor; 

(2) Domestic service in a private 
home; 

(3) Casual labor not in the course of 
the employer’s trade or business; 

(4) Service performed by an individ- 
ual who has attained the age of 
sixty-five; 

(5) Service performed as an officer 
or member of the crew of a vessel doc- 
umented under the laws of the United 
States or of any foreign country; 

(6) Service performed in the employ 
of the United States Government or of 
an instrumentality of the United 
States; 

(7) Service performed in the employ 
of a State, a political subdivision there- 
of, or an instrumentality of one or 
more States or political subdivisions; 

(8) Service performed in the employ 


100%2 North Main Street 
Charles City, Iowa. 
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of a corporation, community chest, 
fund, or foundation, organized and op- 
erated exclusively for religious, chari- 
table, scientific, literary, or education 
purposes, or for the prevention of 
cruelty to children or animals, no part 
of the net earnings of which inures 
to the benefit of any private share- 
holder or individual. 


“For further information on 
this Act I wrote to Charles D. 
Huston, Federal Collector of In- 
ternal Revenue for the state of 
Iowa. He wrote me a letter in 
which he ‘stated the following: 
‘You are further advised that 
any dentist or physician who, 
after January 1, 1937, employs 
any person, will be required to 
file a return and to pay tax on 
the remuneration paid to the 
employee.’ ”’ 








DENTAL HEALTH CHARTS RELEASED 


A new set of eight dental health educational charts for association 
members has been prepared and is now ready for release by the 
Bureau of Public Relations of the American Dental Association. Each 
of these charts is 22 x 29 inches and is illustrated with one large and 
five small color illustrations. Only enough text matter has been 
added to clarify the meaning of the charts. 


These eight charts are spirally bound into one complete unit and 
the subjects covered in the set are: the teeth; the deciduous teeth; 
the permanent teeth; diet and teeth; dental care; mouth hygiene; 
preventing decay of the deciduous teeth; preventing decay of the 
permanent teeth. 


For the complete set the price is $1.00. Special rates are available 
for larger orders; in sets of ten, 90 cents per set; in sets of twenty- 
five, 85 cents per set; in sets of fifty, 75 cents per set; in sets of one 
hundred, 60 cents per set. In order to take advantage of the lower 
prices, it is suggested that association members pool their orders. 


Correspondence concerning these charts should be directed to 
Lon W. Morrey, D.D.S., Supervisor, Bureau of Public Relations, Amer- 
ican Dental Association, 212 East Superior Street, Chicago. 
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UTAH RETAINS 


Anti-Advertisin g Law 


Leaders of organized dentistry in Utah are gratified 
that the attempt to nullify the anti-advertising law 
through the use of the initiative and referendum was 


unsuccessful. 


THE ATTEMPT Of the _ so-called 
People’s Dental League, under 
the direction of Doctor W. L. 
Withers, to sponsor a referendum 
November third on the repeal of 
the dentists’ anti-advertising law 
in Utah was blocked by a deci- 
sion of the Supreme Court and 
the proposition never reached 
the electorate. 

Several weeks ago, Doctor L. 
O. Halgren, representing organ- 
ized dentistry, petitioned the 
Supreme Court to pass on the 
validity of the signatures that 
had been obtained by circulat- 
ing among voters petitions ask- 
ing that the dental anti-adver- 
tising law passed by the Utah 
State Legislature in 1935 be re- 
pealed. In his petition, Doctor 
Halgren also asked that some 
9000 voters who had signed the 
original petitions and now wished 
to withdraw their names be per- 
mitted to do so. 

The Supreme Court ruled that, 
inasmuch as there were many ir- 
regularities in the matter of ad- 
dresses of signers, the petitions 
should be referred back to the 


Secretary of State to be re- 
checked, and those names bear- 
ing no post office address be 
stricken from the lists. Because 
the rechecking of these petitions 
seemed to indicate deceit in ob- 
taining signers, Doctor Withers 
and other sponsors, after a con- 
ference with the Secretary of 
State, allowed the petitions to 
die in that official’s office. Thus 
the proposed amendment, which 
sought to change the present ad- 
vertising law in Utah so that 
dentists might be allowed to ad- 
vertise their services and also 
the use of special methods or 
systems, never reached the bal- 
lot for approval or disapproval 
by the voters. 

Leaders of organized dentistry 
in Utah are gratified that this 
attempt to nullify the anti-ad- 
vertising law through the use of 
initiative and referendum was 
unsuccessful. Not only advertis- 
ing dentists but all the members 
of the profession throughout the 
country have been watching the 
outcome of this case with much 
interest. 
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HELP YOURSELF 


to a practice 


PART II by GEORGE WOOD CLAPP, D.D.S. 


IN THE FIRST ARTICLE I made 
definite statements relative to 
some causes of financial success 
or failure in practice. They were 
based on extended observation 
in both time and area. Some of 
the statements were positive; 
some were negative. They are 
important to so many thousands 
of dentists that it is worth while 
to review the substance of them 
before we begin this article. 


Positive Statements 





1. While most practices have 
fallen away from 30 per cent to 
70 per cent during the depres- 
sion, from 10 per cent to 30 per 
cent of dentists have held their 
practices about level or have Who Earned a Good Complexion.” 


helped themselves to more prac- It shows Bertha before she had re- 
tice. ceived needed dental service. 


2. Critical study shows that Figure Two also made by Michael 


Fig. 1 


Fig. 2 


Figure One, sketch made by 
Michael Galada, Staples School, 
Bridgeport, Connecticut, age 15, 
grade 8. This was drawn for the 
cover of the broadcast “The Girl 


Galada drawn for the cover of the 
these successful dentists have 
followed an almost identical psy- 
chology, of course with individ- 
ual variations. The unsuccessful 
dentists have followed a psychol- 
ogy common to nearly all of 
them but very different from 
that of the successful men. 
3. In most communities the 
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broadcast “The Girl Who Earned a 
Good Complexion.” This was Bertha 
after she earned the good com- 
plexion. 


surface of the possible demand 
for constructive and _ honest 
service at moderate fees has 
hardly been scratched. 

4. If we want to turn irregu- 
lar or uncertain patients into 
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regular patients, we must earn 
them, not wait for them to come 
to us Of their own accord. To 
earn them we must tell them as 
often and convincingly as pos- 
sible about the important part 
dentistry can be made to play 
in their lives. We must tell this 
also to the vast number of 
people who virtually never come 
to us. By concerted and contin- 
ued effort it should be possible 
to turn the upper 20 per cent 
of our population into regular 
patients. 

5. Under certain clearly defined 
conditions of frequency, subject, 
and manner, the radio is an 
ideal means of telling our story. 
That story does not have to be 
dragged in as the tail to music 
or a comedy sketch and slipped 
in before the listener can tune 
out. It need not be a mere inci- 
dent in the broadcast. It should 
be the heart of it. 

6. By means of ethical and 
constructive methods we can 
have as large a regular, atten- 
tive, and believing audience as 
we are willing to build. Hard 
work by all of us means a great 
audience. Little work means a 
small audience. Big audience— 
plenty of practice: a small audi- 
ence—less practice. 

7. Even the least successful 
people, financially, in the audi- 
ence need dentistry’s profes- 
sional story as much as we need 
to tell it. 
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Negative Statements 


1. To place the whole blame 
for loss of practice on the de- 
pression is, for the most of us, 
an easy and superficial means 
of covering up the consequences 
of our own shortcomings. Much 
of the fault lies in us. 

2. If ours has been a profes- 
sion for a century, it has been a 
century of silence as to educa- 
tion of the whole public by the 
whole profession. We have left 
our best educational opportuni- 
ties to commercial interests. We 
have no ground for complaint if 
the education has not been pro- 
fessional. It is at least better 
than we, as a whole, have of- 
fered. 

3. Seven in ten of us have 
been content to wait for physi- 
cal, social, or business necessity 
to drive people to us. Most of us 
don’t know how to do anything 
else. So long as the drive pro- 
duced enough income, we were 
satisfied. 

4. Few of us understand the 
difference between the profes- 
sion of dentistry and the craft 
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of dentistry. Still fewer recog- 
nize that the profession can be 
made almost fascinatingly at- 
tractive to the intelligent pub- 
lic, but that the craft is repel- 
lent. 

5. Seven in ten of us don’t 
know dentistry’s professional 
story or how to tell, interest- 
ingly and persuasively, what we 
know. There is either no in- 
struction on this subject in den- 
tal colleges or far too little. We 
need courses in “What To Do 
With It When You Get It.” 

6. The practice of dentistry for 
a livelihood is a business that 
necessitates not a degradation 
but an elevation of its most de- 
sirable elements, among them 
health education of the public. 
What would you think of a busi- 
ness man who didn’t understand 
the comparative attractiveness 
of his different wares, who 
waited for necessity to drive 














people to him when they could 
go nowhere else, and who didn’t 
Know how to talk interestingly 
and persuasively about his sery- 
ice even to those who were 
driven in? That is a pretty fair 
thumb-nail sketch of seven den- 
tists in ten in this country. 


Purpose of this Article 


There is no necessity for such 
a widespread condition of in- 
activity or financial hardship 
among us or for such widespread 
and appallingly expensive den- 
tal disease among the public. If 
we will wake up and apply eth- 
ical methods intelligently, all 
these conditions can be cor- 
rected. There is no need to adopt 
unethical methods, and I believe 
every such method will prove to 
be a boomerang. 

The work of D. D. Smith, 
Howe, Fones, Hawkins, Page, and 
others, with the assistance we 
get from other professions, 
makes it possible to begin to tell 
dentistry’s story to the public 
as the public wants it told. 

We need a variety of efforts in 
many forms. This article is the 
story of one such effort, of what 
has so far been accomplished, 
and how it can be utilized by 
dentists everywhere. 


What This Effort Is 


It is a radio program entitled 
“The Dentist Says” consisting of 
two fifteen minute broadcasts a 
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‘week for twenty-six weeks a year 


over a network that extends from 
Portsmouth, New Hampshire, to 
Harrisburg, Pennsylvania. In 
this area are about 17,000 den- 
tists and 15,000,000 people. The 
program is now in its fifth 
season. 

There are two new and im- 
portant developments relative to 
the program. One is that broad- 
casts are issued in printed form 
and are finding an astonishingly 
favorable welcome in schools, as 
will be described later. The other 
consists of short newspaper ar- 
ticles based on the broadcasts 
and available to dentists for 
their local papers. 

This program is a contribution 
to general dental welfare by two 
dental manufacturers whose 
names and products are never 
mentioned on the air, and who 
remain unknown to the public. 
It has had, from the beginning, 
the approval of the American 
Dental Association, but this ap- 
proval is never mentioned to the 
public. The program stands or 
falls by its own merit. There has 
never been an important adverse 
criticism. 


Appealing to the Public 


Any effort in public instruc- 
tion that hopes for even slight 
success must be adapted to the 
psychology of the public. This is 
especially true in the use of 
radio and in dental programs. 
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The public cares nothing about 
dentistry as we like to think and 
talk about it. It is interested 
in appearance, health, comfort, 
practicability, and economy. Pro- 
phylaxes, restorations, extrac- 
tions, replacements are to them 
merely details contributing to 
what they have in mind. The 
audience will listen to what they 
want to hear, will heed, will seek 
service. They will tune out every- 
thing that does not appeal to 
them. 

It will be a great stride for- 
ward when we learn that the 
story of the craft of dentistry— 
the story of what we want to do 
instead of the ends we want to 
serve—is repellent to many in- 
telligent people. 

To hold attention, stories must 
be rich in human interest. In 
the case of dental stories they 
must be backed by authentic 
professional knowledge. 
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It was not difficult to arrange 
behind this effort, in which 
there is nothing advertised or 
for sale, a group of dentists, 
physicians, microbiologists, phy- 
siological chemists, vital statis- 
ticlans and educators, most of 
them nationally famous, who 
agreed to provide information 
as called upon, on condition that 
they were not quoted except 
with reference to what they had 
published. Although the names 
of some in the other professions 
may not be familiar, dentists 
will recognize many of these 
eminent names in the dental 
profession: Bodecker, Bunting, 
Chapman, Drain, Dunning, Ed- 
wards, Eldridge, Fones, Gies, 
Gysi, Howe, Lieb, Lotka, McCall, 
Miller, Pease, Price, Sherman, 
Smith, Sutton, Ulsaver, Walters, 
Waugh, Williams. For the as- 
sistance of these men, who have 
done everything I asked of 
them, I am deeply grateful. 


Audience-Building 


The second requirement for a 
successful radio program is an 
audience that wants to hear 
what is told. You might think 
that, with a professional program 
under such sponsorship, every 
dentist in the area who was in 
slight or urgent need of more 
practice would actively concern 
himself to see that every one of 
his patients, past or present, 
and all his acquaintances tuned 


. 
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in. Did they do it? A few did; 
generally speaking, they did not. 
They might not have much to 
do, but they could stay at home 
or visit other dentists no busier 
than they, or think up new ex- 
cuses for not paying the land- 
lord. Good old Necessity had 
towed them so far and, given 
time and a general economic im- 
provement, he would get them 
out of their present Slough of 
Despond. It would be liberal tc 
say that one dentist in ten took 
an active interest in audience- 
building. 


Outsiders Find a Way 


It remained for a Connecticut 
school teacher, in charge of the 
fifth grade of a small school, and 
a little Jewish boy to build an 
audience that, for both profes- 
sional and public welfare, should 
tune in and be interested, in- 
structed and persuaded by the 
program. 

Kathleen Moffatt had in her 
class some boys who were liable 
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id; not to be promoted. Despite her 
ot. best efforts in their behalf, their 
to teeth were defective, their atti- 
ne tude was unsatisfactory, their 
ier school work was inferior. She 
X- appealed to her dentist for some 
d- means of interesting them. He 
ad suggested the radio program and 
en gave her a Bulletin. She took 
n- her class to the one radio in the 
m building. By the greatest of good 
of fortune, the first broadcast in- 
tc terested them. 

»k Leonard Androphy brought a 
e- radio to the schoolroom, and 


thereafter the class had the 
Tuesday and Thursday broad- 
casts in the room. Curiously 


ut enough, the broadcasts inter- 
1e ested most of those children who 
id had resisted Miss Moffatt’s ef- 
n forts. 
j- They began to clean their 
d teeth. When they saw how much 
\- better their teeth looked, they 
e had to wash their faces. Then 
they had to comb their hair and 
r finally to wash their hands. 
e With the improvement in ap- 


pearance came an increase in 
self-respect and better school 
work. Every child was promoted. 

Miss Moffatt used the broad- 
cast stories as lessons in English 
composition and spelling. After 
a while the class wrote me a let- 


ter and signed it “Your new 
friends, the boys and girls of the 
fifth grade, Lincoln School, 
Derby, Connecticut.” I replied, 
and the letter from an unseen 
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source sent a thrill of enthu- 
siasm through the _ children. 
They invited me and my air 
associate to visit them. I wrote 
that I could not call on children 
with unclean teeth, but that, 
when all the mouths in the room 
were clean, they should renew 
their invitation. 

A little later the renewed in- 
vitation came, and I went. The 
children had arranged an imita- 
tion radio in the room, and they 
broadcast back to my associate 
and me summaries of the stories 
we had told them over the air. 
Every mouth was clean, most of 
the decayed teeth had been filled 
or extracted, and they promised 
that the others should be before 
the radio season closed. 


Practical Results 


There is a practical side to all 
this. There were 30 children in 
the class, 5 of whom were on 
relief. They had 30 mouths 
cleaned by local dentists, restor- 
ations were placed in 59 teeth, 
and 43 teeth were extracted. And 
they sent 31 of their adults 
to the dentists for 36 restora- 
tions, 50 extractions and 6 sets 
of dentures—a total of 224 oper- 
ations. Except for the suggestion 
to Miss Moffatt, not a dentist 
had lifted a finger to get that 
business. 

Following this development, 
the Tuesday broadcasts were 
arranged definitely to appeal to 
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children from the fifth to the 
ninth grades, inclusive. As baits 
to childish interest, a series of 
prizes was arranged for the fifth 
and sixth grades, grouped to- 
gether, and the seventh, eighth, 
and ninth grades, grouped to- 
gether. 

The prizes for this season are: 

First prize: a 6-tube, super- 
hetrodyne radio with short-wave 
attachment, or, for classes that 
have won the radio, a picture for 
the classroom wall. 

Second prize: Van Loon’s il- 
lustrated Geography. 

Third prize: A fine barometer 
for the classroom wall. 

Fourth prize: Honorable Men- 
tion. 

All prizes are the property of 
the schoolroom, not of an in- 
dividual pupil. 


For Schools Without Radios 


Only in recently constructed 
school buildings are there radios 
in rooms, and no one hour is con- 
venient for all classes to hear 
programs. So the _ broadcasts 
were Offered in mimeographed 
form to schools which preferred 
them that way. The response was 
surprisingly favorable. Broad- 
casts read to the class were 
eligible for prizes given for the 
best summaries. Before’ the 
school year ended, more than 
30,000 children in Massachusetts, 
Connecticut, New ‘York, New 
Jersey, Pennsylvania, and Dela- 


. 
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ware were getting the Tuesday 
lessons regularly in the mimeo- 
graphed form and, we estimate. 
about 5,000 children per week 
heard them over the air. The 
lessons were used by different 
teachers as part of the instruc- 
tion in general and _ dental 


health, English composition. 
general science, and physical 
education. 


Prize Broadcast Stories 


During the 26 weeks of the 
broadcast season five stories 
were told for prizes. The titles 
were as follows: 

“Fatty the Football Captain.” 
Based on a story from the prac- 
tice of the late George Monson. 

“The Girl Who Earned a Good 
Complexion.” Based on the work 
by Ebersole and the Cleveland 
Dental Society in Marion School. 

“How Bobby Changed His 
Shape.” 

“Ruth, Unpopular, and Popu- 
lar.” 

“The Bicycle That Almost 
Caused a Tragedy.” 

Each class could submit only 
one summary about one broad- 
cast, not over 300 words in 
length, which told what the hero 
or heroine did, why he or she 
did it and what he or she got 
out of it. 

The usual procedure in classes 
was about as follows: Each child 
listened attentively and wrote 
his own summary as part of a 
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lesson in English composition. 
The summaries thus. written 
were studied, and the best ele- 
ments of all were combined into 
the one summary to be sub- 
mitted for the prize. AS may be 
imagined, this was written with 
great care. 

To our great surprise and de- 
light, the art classes began to 
illustrate the summaries, some- 
times with decorative covers, 
sometimes with pictures in the 
text. Some of these are shown 
here. Few things have been 
more gratifying than the artistic 
ability and ingenuity shown in 
this way. During the school year 
550 summaries were received, 
each of which represented a 
week’s work by a class. 

Two very important conse- 
quences follow: (1) No class can 
prepare such a summary with- 
out knowing the lesson it 
teaches. Many of those young- 
sters know more about how to 
live and the real value of teeth 
than I Knew for years after I 
entered the profession. (2) It is 
impossible that the _ interest 
should not spread to the homes. 
It does. Mothers become as Keen- 
ly interested as the children. 
They tune in regularly on the 
broadcasts and talk them over 
with the children at home. And 
they form, in considerable part, 
an audience that cannot be 
reached by any other means that 
I know. In the radio area this 
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audience can ,be increased al- 
most without limit. 

This story would be unfairly 
incomplete if no tribute were 
paid to the excellent work done 
by dental hygienists. Outstand- 
ing among them are Miss Mabel 
McCarthy, in Bridgeport, Con- 
necticut, who won for the pro- 
gram the approval of the Health 
Officer, R. B. O’Shea, M.D., and 
Miss Helen Kundrot, of Glen 
Cove, Long Island. Miss Leah 
Gold is doing a fine piece of 
work. The city of New Haven, 
Connecticut, had been a closed 
book to the program. She has 
gained the approval of her supe- 
riors, and the program is now 
going to 47 schools in that city. 


Broadcasts Improved 


For this season the broadcasts 
have been improved in every 
way. They are printed instead 
of mimeographed, and many of 
them are illustrated, thanks to 
our contributors and the dental 
magazines, especially THE DEN- 
TAL DIGEST. 

The broadcasts have been 
made much more interesting to 
pupils. We have been with Price 
to visit Indians in New York 
State and eastern Canada. We 
are now going with Waugh to 
visit the whites and Eskimos on 
the Labrador coast. The lessons 
tell, in story form, the benefits of 
wise living and the penalties of 
unwise living. 
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Requests from schools, within 
the radio area, which have no 
radios in the rooms are stead- 
ily increasing. One great school 
in Brooklyn recently put the 
program into 40 rooms. 


Teaching Area Broadens 


Requests now come _ from 
schools far outside the radio 
area, from Maine, western Penn- 
sylvania, Georgia, Indiana, Illi- 
nois, Nebraska, Minnesota, Mon- 
tana, and California. In some of 
these states the program has 
only what my farmer friends 
call “ a toe hold.” In others, it is 
well grounded. In Altoona, Penn- 
sylvania, for instance, it was re- 
cently installed in 33 buildings. 
Montana schools are using it 
throughout more than 25 school 
districts. Professor Sutton of At- 
lanta, Georgia, is using it in more 
than 300 rooms and has written 
the local dental society suggest- 
ing that all its members procure 
copies of the broadcasts so they 
can discuss them with children 
who visit their offices. 

The broadcasts now form part 
of five excellent school health 
programs: in New York City; 
Bridgeport, Connecticut; At- 
lanta, Georgia; Peoria, Illinois, 
and Minneapolis, Minnesota. Two 
state departments of health 
education have taken up the 
work of introducing them into 
the schools of their states. 

Any school or school system 


. 
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may have the printed Tuesday 
broadcast, free on request, until 
the number printed is exhausted. 
Bridgeport, Connecticut, uses 
them in 300 rooms; Mount Ver- 
non, New York, in 200. Profes- 
sor Sutton writes that he plans 
to use them in his excellent 
health program in Atlanta. New 
York City is using them in 50 
schools. Here is an opportunity 
for dentists everywhere to get in 
touch with school superintend- 
ents, principals, and teachers. 

Individual dentists in any 
part of the country can help 
themselves with these broad- 
casts. They can be obtained in 
a neat binder, stamped with the 
dentist’s name in gilt, for less 
than cost. These books form 
neat, attractive, and interesting 
reception room table literature, 
unlike anything else. Where 
dental assistants have made a 
practice of calling them to the 
attention of visitors, increased 
interest and patronage by pa- 
tients have resulted. 


Newspaper Articles 


Summaries of the broadcast 
stories, shortened and arranged 
for newspapers, have been pre- 
pared and have appeared in a 
few papers. Outstanding among 
these is the Daily Courant, Hart- 
ford, Connecticut. 

After nearly a year of effort, 
the Minneapolis District Dental 
Society persuaded the Minneap- 
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olis Journal to carry a column 
once a week on the editorial 
page. It is now running for the 
second year. Dentists in that 
area call the attention of pa- 
tients to the column and write 
that the results are pleasing. 
The Society’s name appears in 
the heading, and it thus gets 
public attention at least once a 
week. 

A charge was formerly made 
for the articles, to cover cost, 
but in the future this will be 
discontinued. The articles are 
available to any society or den- 
tist who can get them in a local 
paper under this writer’s name. 

Doctor Mayo was right when 
he said that the next great step 


222 West Forty-Second Street 
New York, New York. 
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in preventive medicine should 
be taken by the dentists. He 
didn’t mean that it should be 
forced on dentists through Ne- 
cessity. He meant that we, our- 
selves, should take it. 

No commercial service can ap- 
proach dentistry’s story in in- 
terest, importance, and persua- 
Sive power. No other form of 
health service excels its impor- 
tance in the day-to-day life of 
the average person. He profits 
best who serves most. And, of 
service, education is often the 
more important part. 





Epitor’s Norte: The illustrations 
used with this article were made by 
boys and girls of Doctor Clapp’s 
radio audience. 
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GIVE ME THE LIBERTY TO KNOW, TO UTTER, AND TO 
ARGUE FREELY ACCORDING TO MY CONSCIENCE 


ABOVE ALL LIBERTIES. /ohn Maz/ton 


AFTER THE DIAGNOSIS, WHAT TREATMENT ? 


In 1933, THE American Dental Association authorized a survey to be 
made in cooperation with the United States Public Health Service 
to determine the dental needs of school children. The survey was 
completed and the results published in May, 1936, by the Public 
Health Service as Bulletin Number 226. This is a 248 page book with 
careful tabulations, which show that 1,438,318 school children in 26 
states were examined by 8000 dentists. The survey indicates that 
approximately 90 per cent of American school children in the age 
group from 6 to 14 are in need of dental care. This study represents 
a large sample and a valid statistical picture of dental needs. It is 
a fact-finding study. 

Facts of this kind are collected, not for themselves alone, but as a 
basis for a program of correction and treatment of dental condi- 
tions. In June, 19341, in these columns we propounded the question, 
“After the Dental Health Survey, What?” The question is still per- 
tinent. Now that we have these dramatic facts expressed for us, 
what are we going to do about them? Are we going to suggest some 
program to meet these needs, or are we, as a profession, going to 
fail to follow through, idly waiting until some other agency, either 
government or private, develops a program for us? 

Some members of the profession are encouraged because certain 
state health departments are organizing dental divisions and other 
state health departments are making plans for dental programs 
under the provisions of the Social Security Act that apply to child 
health. Such recognition of the public health significance of den- 


‘Editorial, After the Dental Health Survey, What? Orat HYGIENE 24:858 
(June) 1934. . 
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tistry is encouraging, to be sure. Any educational program is 
worth while, to be sure. But the thing we cannot lose sight of is 
that 90 per cent of the American school children have dental disease 
that is crying for correction. Organizing dental divisions in health 
departments, educational moving pictures, lectures in hygiene, in- 
struction in dietetics—none of these things nor all of them together 
can correct a cavity that has already developed in a tooth. 

The Cleveland Dental Society has made some effort toward the 
creation of a realistic program of child dental health. In the Cleve- 
land plan children are roughly divided into three categories: 

In the first group are those from families who are economically 
independent. These children should be examined in the schools and 
receive the same educational opportunities in health matters as 
other children, but corrective measures should be instituted in pri- 
vate offices. 

The second group comprises the children of the semi-dependent 
or the marginal families, who find it extremely difficult to buy den- 
tistry in private practice. These children, under the terms of the 
Cleveland plan, are to be cared for in private offices at reduced fees 
by those dentists who have agreed to cooperate in the program of 
the Cleveland Dental Society. Whenever this type of plan is used, 
there must be some provision made for investigation of families by 
social workers to determine the eligibility of such children. In the 
Cleveland plan this eligibility for treatment at reduced fees is de- 
termined by the school principal, the teacher, and the dentist. This 
arrangement, in the opinion of some men, does not create sufficient 
safeguards for the dentist. 

In the third group are the children in the families of economic 
dependents. Some of them are children whose parents are on relief 
or receiving public assistance in some other way. Corrective den- 
tistry for these children is now done after a fashion in school and 


health department clinics. 

Paralleling the change in the philosophy with respect to relief, 
we find an increasing emphasis on the classification of unemploy- 
ables. Employable persons are those who are physically and men- 
tally able to work if given an opportunity. They are the ones who 
have been working on government projects and who we hope will 
be returned to private employment. The unemployables are those 
persons who, because of age or illness, are unable to work and must 
be supported by some form of public assistance. The dental needs of 
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persons in these two classifications, although biologically much the 
same, should be considered differently with respect to the extent of 
treatment given. The employable persons and their families should 
probably be given a minimum form of dental care with the thought 
that more permanent and extensive treatment can be given at some 
future time when the patient can pay for it himself. The unem- 
ployables, on the other hand, who will probably never be returned 
to gainful economic society, should be given a more complete type 
of care. This idea of differentiating between the dental needs and 
the method of treatment of employables and unemployables has 
been recognized by the new program formulated by the Chicago 
Dental Society at the request of the Chicago Relief Administration. 

We are indebted to the American Dental Association and the 
United States Public Health Service for the complete survey of 
dental needs among school children. The question arises, “Will these 
two agencies cooperate again to formulate a program of treatment?” 





A. D. AA—COSMOS MERGE 


Beginning in January, 1937, the Dental Cosmos will be merged 
with the Journal of the American Dental Association and published 
under the title “Journal of the American Dental Association and 
The Dental Cosmos.” 

Doctor C. N. Johnson will serve as the Editor; Doctor L. Pierce 
Anthony, the Associate Editor of the combined publications. 
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TI do not agree with anything you say, 
but I will fight to the death for your right 
to say it.’"—VOLTAIRE 




















Health Insurance 


Your editorial WHAT WILL THE 
NEXT PRESIDENT Do?! is highly in- 
dicative of your position with re- 
spect to the health insurance ques- 
tion. You are in a neutral corner. 
You are a strict observer. You spec- 
ulate somewhat aloofly as to what 
Roosevelt, Landon, or Lemke might 
do when and if elected. That your 
analysis is fair and unbiased cannot 
be denied. But it also cannot be 
denied that the article in question 
is futile in purpose and will most 
likely be barren of results. 

Of what significance are the 
candidates’ attitudes toward health 
insurance? Why should we, as mem- 
bers of a healing profession, base 
our views and our behavior upon 
the inclinations of one candidate or 
another? Can’t we face conditions 
as they are without speculating as 
to the stand of the victorious candi- 
date? Candidates are only incidental, 
whereas, conditions are fundamen- 
tal. 

Organized dentistry, through her 
retiring president, stated at the 
last convention that the profession 
“is prepared to furnish able and un- 








‘Editorial, What Will The Next Presi- 
dent Do? ORAL HYGIENE 26:1332 (Octo- 
bér) 1936. 
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selfish leadership in any plans and 
efforts that may be made to deal 
with problems involving dental 
health.” Although the conditions 
we are confronted with are of a 
good many years standing, this able 
“leadership” is not much in evi- 
dence and, although the problems 
of dental and general health are 
of much longer period, no plan of 
any merit is yet forthcoming. We 
stand pat and we watch what the 
administration is likely to do. In 
other words, we are expecting pres- 
sure from without and not from 
within. Our social consciousness is 
dormant and we do not see our 
responsibility to the public. We play 
the game of watchful waiting. 

It seems to me that if health in- 
surance is of vital concern to the 
dental profession, as the editor 
claims that it is, the obvious thing 
for him to do was to ask the alto- 
gether pertinent question: “What 
does the American Dental Associa- 
tion intend to do with respect to 
dental health?” Speculating about 
the next President and his stand on 
health insurance is unessential com- 
pared with our own views on the 
same issue—S. P. Ratner, D.DS., 
31-58 Steinway Street, Long Island 
City, New York. 
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Confidence Man 


I would suggest that dentists be- 
ware of the handpiece repair man 
who enters the office as a confidence 
man. He begins “Doctor, you re- 
member me—lI did some repairs for 
you last year. Have you any contra 
angles that need fixing? My rates 
are much cheaper now. That one 
needs new gears. I'll take it and 
have it back here in the morning.” 
This man never shows up. 

He is rather tall, with a reddish 
face, blue eyes, gray hair, about 
45. Before leaving with the hand- 
piece he asks you for a loan of 50 
cents or $1.00 for carfare to his 
place in West Orange Street, Newark, 
New Jersey, and he names some 
dentist in your vicinity from whom 
he expected to collect but found 
him out. 

He took my handpiece and never 
returned. The other day, 6 weeks 
later, he turned up at my friend’s 
office. My friend, whom I had in- 
formed about him, called me up 
when he appeared and stalled him 
off until I rushed in and managed 
to get another contra-angle as his 
assurance of delivery of mine in the 
morning. But evidently he is a 
chiseler, and obtains both angle 
and change from dentists and then 
probably sells the angle to college 
students. He should be apprehended. 
—LLoyp F. FRIEDMAN, D.DS., 2505 
University Avenue, Bronz, New York. 


Japanese Competition 


Recently, I sent to a mail order 
dental supply company for two pairs 
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of forceps, which were just what I 
wanted. When I received them, to 
my surprise, they had the word 
“Japan” on them. | 
As I purchase nothing but Ameri- 
can made dental supplies, I returned 
them in a hurry. If you wish to 
publish this, so other dentists may 
know that Japanese dental instru- 
ments are being imported, it will 
be all right with me.—H. H. KEEng, 
D.D.S., Susanville, California. 





DEAR MR. EDITOR: 

This is a letter to yourself from 
yourself. 

Some of your readers have been 
properly panning you for an illus- 
tration that appeared on page 1313 
of the October issue. This dental 
monstrosity shows the handle of an 
impression tray throat first. You 
should hasten to explain that this 
is no newly discovered technique for 
an enucleation of the tonsils to be 
accomplished at the same time a 
dental impression is taken. This 
novel design, you might add, can 
be checked off as a bit of wishful 
thinking on the part of your artist, 
who has enlarged tonsils, and se- 
rious inattention on the part of the 
editor. 

You ought to thank your alert 
readers who chided you for distort- 
ing a dental appliance and hope 
those who saw the freak had a good 
ripe laugh unto themselves. 

Knowing you as we do, we can’t 
expect you to promise that this 
won’t happen again, but we suggest 
that at least you do try to keep from 
looking out the window when passing 
on art work in the future.—Ep- 
WARD J. Ryan, 708 Church Street, 
Evanston, Illinois. 
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Please communicate directly with the Department Ed- 

itors, V. CLYDE SMEDLEY, D.D.S., and GEORGE R. 

WARNER, M.D.,D.D.S., 1206 Republic Building, Den- 

ver, Colorado, enclosing postage for a personal reply. 

Material of general interest will be published each 
month. 


Vincent’s Infection 


Q.—Within the last year I have 
had several young women between 
the ages of 17 and 19 come to my 
office with a positive Vincent’s in- 
fection. 

After the routine office treatment 
and a subsequent check up, the cases 
seem to clear up. However, in at 
least two instances, there was a re- 
occurrence after six months. The 
gums become tender and bleed eas- 
ily and do not respond to the usual 
treatment, and while the symptoms 
are not entirely like the original 
Vincent’s infection, the case has the 
indications of a mild chronic form 
of this disease. 

In each case the patients are in 
good health and eat a varied diet. 
Likewise, the teeth in these cases 
are unusually good and little restor- 
ative work has been done. I fear I 
have not been accurate enough in 
my description of the cases to ex- 
pect your best efforts. However, I 
trust you may give me some advice 
on this case.—J. C. B., Pennsylvania. 

A.—The tendency for Vin- 
cent’s infection to get into a 
chronic or sub-acute stage, as 
some call it, has been noted by 
a number of writers. Such cases 
require frequent prophylaxis 
treatments at the hands of the 
attending dentist with a cer- 
tainty of elimination of over- 


1613 


hanging restoration margins, 
crown margins, or bad contact 
points and the relief of occlusal 
trauma. It is necessary for the 
patient to give up the use of to- 
bacco or highly spiced foods. The 
patient’s resistance must. be 
built up by a good diet and in 
some instances by the use of cod 
liver oil and vitamins B and C. It 
is recommended that vitamin C 
should be increased largely 
through the use of the citrus 
fruits as well as other fresh 
fruits and fresh vegetables. The 
patient should be careful about 
reinfection and should protect 
others by refraining from kissing 
and by thorough sterilization of 
the silver and dishes used by the 
patient. With this regime the 
cases that are cured should re- 
main cured.—GEORGE R. WARNER. 


Fistula 


Q.—About seven years ago I ex- 
tracted an abscessed lower right 
first molar. A few months ago the 
patient returned and complained of 
a “gum-boil” on the gums. Upon 
taking a roentgenogram I found a 
rarified area about the size of a 
kidney bean in the area vacated by 
the extracted molar. I did a flap 
operation exposing the area and re- 
moved a granulomatous mass, and 
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packed the wound with iodoform 
gauze. I changed the dressing for a 
period of about four weeks. Now 
about a month later I still find an 
opening through the gums into the 
operated area. 

Would you suggest that I reopen 
the wound and curette it thor- 
oughly so as to stimulate granula- 
tion? Would you advise the use of 
a germicide in the wound?—B. A. 
H., Wisconsin. 

A.—It is probable that, if you 
reopen the wound, you will find 
either a little necrosed bone or 
spicule of bone or granulomatous 
tissue, so your suggestion about 
treatment is correct. It would be 
all right to irrigate the wound 
with a mild solution such as 
warm physiological salt solution. 
—GEORGE R. WARNER. 


Glossodynia 


Q—You have answered many 
times, the question that I am go- 
ing to ask you, but I think that if 
my patient has a more personal an- 
swer it may help her more. 

She is an elderly woman, rather 
nervous in temperament, for whom 
I made upper and lower dentures 
about ten months ago. In a short 
time she began to complain of a 
severe burning sensation on the 
tongue and roof of her mouth, also 
of a strong salty taste in her mouth. 
I remade the dentures thinking per- 
haps the use of a different vulcanite 
might help, but was not successful 
in eliminating the burning sensa- 
tion. I used a dark natural rubber 
the first time and brown the second. 

There is no inflammation in her 
mouth, so I do not believe it is a 
case of “rubber sore mouth.”— 
G. M. J., Ohio. 

A.—In reply to your letter I 
would say that you should con- 
sider, among possible causes of 
or factors that contribute to a 
burning sensation in the mouth,? 


7. 
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nerve pressure by a denture or 
other mechanical appliance or 
pressure by the condyle upon 
the chorda tympani or auriculo- 
temporal nerve or both, because 
of an abnormal or closed bite; 
nerve irritation due to the habit- 
ual use of some drug or drugs, 
a residual area of infection in 
the bone, allergy or protein sus- 
ceptibility, or the use of too 
strong mouth washes or denti- 
frices. 

The burning sensation and 
salty taste could both be due to 
the same cause. I suggest that 
you first try opening the bite 
somewhat with a temporary 
modeling compound rebasing 
under either one or both den- 
tures. This can be worn for sev- 
eral days or even several weeks, 
if necessary, to determine if 
nerve pressure at the condyles is 
a factor. —V. C. SMEDLEY. 


Discoloration 


Q@.—Ten days ago a woman, 45, 
came to me for an extraction of an 
upper right molar. She reported to 
me today with a blue and yellow- 
ish blotch in the lower bicuspid re- 
gion on the same side of the face. 

At the time of the extraction the 
face was a little swollen, and I made 
a nerve block. There were no post- 
operative effects. 

How do you account for this and 
how long will it take for the blotch 
to disappear? It seems to have re- 
mained the same for the last seven 
days.—E. G. L., Minnesota. 

A.—This discoloration is due to 
bleeding into the tissues at the 
time of extraction. It is nothing 
to be alarmed about and nothing 
that you could have avoided; it 





2Editorial, DENTAL DIGEST 42:275 
(August) 1936. 
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just happens occasionally. It will 
disappear as soon as the system 
absorbs the blood clot which 
sometimes takes two or three 
weeks.—V. C. SMEDLEY. 


Corrective Diet 


Q.—I wish you would let me know 
what, in your opinion, would cause 
an accumulation of mucus under 
and around the periphery of a full 
upper denture? 

I have a patient, a woman, 50, 
who complains of this accumulation 
of mucus. She has been wearing 
this denture about six months. I 
have heard of similar cases but have 
never had one myself. I hope you 
will be able to suggest a remedy.— 
P. P. D., Iowa. 

A.—If the mucus you mention 
is a thick, viscid, stringy saliva, 
this can be corrected through 
the diet. If your patient will cut 
out all sweet and starchy foods, 
eating instead non-starchy vege- 
tables and fruits, the condition 
of her saliva should be entirely 
corrected in a few days. After- 
ward, she can take some starchy 
food, but she should gauge the 
amount by the condition of the 
saliva.—V. C. SMEDLEY. 


Cellulitis 


Q.—After the usual routine of 
blocking the mandibular nerve, I 
extracted the second and third 
lower molars on the right side for 
a man between the ages of 55 and 
60. Twelve to fifteen hours later the 
patient noticed that the jaws would 
not completely open. The teeth were 
extracted a month ago and to date 
the condition is no better, although 
I have had him using hot packs 
along with massage since he first 
returned to me a week following the 
extraction. 

We are both much concerned over 
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this condition. Could you advise 
some method of treatment and sug- 
gest what the cause of this condi- 
tion is? This is the second such 
case that I have had in the past 
two months; the condition in the 
first case became satisfactory after 
three weeks, but in the case of the 
older man it does not seem a bit 
better—C. R. P., Ohio. 

A.—It would seem that the pa- 
tient is having the complications 
of a periarticular cellulitis. You 
are using the right treatment 
and it is my belief that you will 
soon notice a marked improve- 
ment. Of course, there is always 
the possibility, in these cases of 
cellulitis, of the tissue breaking 
down and an abscess forming, 
so if you will keep that in mind 
and look for any such condition 
in the interior of the mouth, 
your present treatment will be 
correct. If you see any marked 
swelling on the inside of the 
ramus or further back in the 
throat, you will have to resort to 
surgical treatment.—GEoORGE R. 
WARNER. 


Pain in Jaw 


Q.—Recently I was called in to 
see a patient who has a sharp pain 
on the left side of the mandible just 
anterior to the ascending ramus. 
This pain is intensified by either 
hot or cold water. The patient is 74, 
has had all her teeth out for ten 
months, and has never had den- 
tures. Roentgenograms do not show 
any abnormality. 

The tissues look firm but, when 
the slightest pressure is exerted just 
lingual to the crest of the ridge and 
distal to where the third molar 
should be, the pain is severe.—E. A. 
H., Ohio. 

A.—The case presented might 
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be clarified by the examination 


of intra-oral roentgenograms. It 
rather sounds as though the 
bone had resorbed to the point 
of exposing the inferior dental 
nerve. However, I am not certain 
about this and I would rather 
have you send me good intra- 
oral roentgenograms covering 
this region thoroughly and let 
me interpret them before saying 
anything further about it.— 
GEORGE R. WARNER. 


Fissures in Tongue 


Q.—I received your letter in reply 
to my inquiry regarding a lip an- 
noyance with a suspected malig- 
nancy. I am thankful for your opin- 
ion, and I am sure that my patient 
has been relieved of his worry. 

At the present time, I have a pa- 
tient whose tongue is annoying him. 
The tongue has a heavy gray coat- 
ing with rather raw looking fissures. 
In the morning there is more ten- 
derness, accompanied by a sensa- 
tion of-.dryness. At all times this 
patient has a foul breath. On the 
advice of his physician he discon- 
tinued the use of chewing and smok- 
ing tobacco, and found just tem- 
porary relief. There appears to be 
no localized irritation. The patient 
is not aware of any digestive abnor- 
mality.—P. R. C., Michigan. 

A.—Fissures in the tongue are 
usually anatomic; that is to say, 
they are peculiar to the tongue 
of that individual and do not in- 
dicate anything pathologic. A 
coated tongue does not neces- 
sarily indicate gastro-intestinal 
tract trouble, but sometimes a 
coated tongue in connection with 
a bad breath is indicative of a 
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lack of hydrochloric acid in the 
stomach. Sometimes such condi- 
tions are due to the use of too 
much tobacco and alcohol, so 
your patient is doing the right 
thing in discontinuing tobacco. 
Sometimes too much starch in 
the diet will result in a coated 
tongue and bad breath; there- 
fore, it would be wise to look into 
the matter of the balance of this 
patient’s diet with the idea of 
increasing fresh fruit and vege- 
table intake.—GEorGE R. WARNER. 


Purifying Mercury 


Q.—Please advise me _ through 
ORAL HYGIENE as to how I can purify 
or redistill used or contaminated 
mercury. The mercury we pour out 
when making laboratory dies, and so 
on, accumulates into quite a quan- 
tity. 

Is there any way of purifying 
that same impure mercury at home, 
without resorting to any special 
chemical process?—J. E., New York. 

A.—It is probably not practical 
nor advisable for a dentist to 
distill small quantities of mer- 
cury for his own use. A heavy 
iron retort is preferable for this 
purpose, although an ordinary 
glass water still could be used. 
Mercury to be used in dental 
amalgam should be redistilled 
two or three times and washed 
through an acid bath to remove 
all oxidation and impurities. The 
fumes are poisonous, so great 
care should be exercised that 
none of the vapor escapes into 
the air to be inhaled later— 
V. C. SMEDLEY. 
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Doctor Dorrance Honored 


In recognition of his distinguished 
service in surgery, Doctor George 
Morris Dorrance has recently been 
awarded the Poor Richard Medal 
of Achievement. When announce- 
ment of the selection was made by 
the Poor Richard Club of Philadel- 
phia, both dentists and physicians 
were gratified. 

Dentists recalled that Doctor Dor- 
rance had originated the unique 
push back method of operating on 
cleft palates, which has made it 
possible to restore to thousands of 
persons the ability to speak. For 
this service he was presented with 
the Alvarengo Medal by the College 
of Philadelphia Physicians. 

During the World War Doctor 
Dorrance was a Major in the United 
States Medical Corps and trans- 
formed the shell torn faces of hun- 
dreds of soldiers through the use of 
plastic surgery. This skilfull surgeon 
is now professor of maxillo-facial 
surgery at the Thomas Evans Den- 
tal Institute of the University of 
Pennsylvania, and chief-surgeon of 
the American Oncologic Hospital, 
Philadelphia’s nationally known 
Cancer Control Centre. 


Courses For Dental Teachers 
With a view to training dental 
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instructors more effectively, New 
York University has inaugurated a 
new group of courses which will pro- 
vide formal training for dental 
teachers leading toward higher de- 
grees. This is a new departure in 
dental education designed to pre- 
pare students for positions as teach- 
ers in dental schools, improve in- 
struction by teachers already in 
service, and stimulate dental educa- 
tional research. 

The opening lecture in the courses 
was given by Doctor Alfred J. Asgis, 
assistant professor of oral surgery. 
He spoke before the class in the 
Principles and Problems of Dental 
Education. Doctor Asgis will also 
offer a course in methods of teach- 
ing in dental education. Practice 
teaching courses will be given by 
Doctor Leo Winter in oral surgery; 
Doctor Merrill G. Swenson in pros- 
thetic dentistry; and Doctor Finn J. 
Bronner in operative dentistry. In 
addition to these courses special 
lectures will be presented from time 
to time by other distinguished den- 
tists and physicians. 

It has been suggested that this 
formal training of dental teachers 
may serve as a precedent for the in- 
struction of teachers in the profes- 
sions of medicine, law, engineering, 
and architecture. 
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“Three hair nets, please.” 
“What strength?” 
“Two dances and a car ride.” 


.¢ 


“Now,” said the _ teacher, 
“which boy can name five 
things that contain milk?” 

“T can!” shouted a freckle- 
faced youngster. “Butter an’ 
cheese an’ ice cream an’ two 
cows.” 


¢ 


New Guest (at summer resort 
hotel): “Dull here?” 

Old Guest: “Dull! Why, I al- 
most wish that I had brought 
my wife.” 


Cc 


“There I was, forced down on 
a desert island with a lovely 
blonde.” 

“What did you do for food?” 

“Darned if I can remember.” 
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Mrs. Smythe-Browne was mak- 
ing the final arrangements for 
her elaborate reception: 

Mrs. Smythe-Browne (to her 
old servant): “Bridget, for the 
first thirty minutes after six 
o’clock I want you to stand at 
the drawing room door and call 
the guests’ names as they ar- 
rive.” 

Bridget (her face lighting up): 
“Very well, ma’am. I’ve been 
wantin’ to do that to some of 
your friends for years.” 


© 


“Your dress is too short.” 

“T don’t think so.” 

“Then you must be in it too 
far.” 


.¢) 


Pat and Mike were detailed for 
scout duty overseas. The com- 
manding officer ordered them to 
conceal themselves in a cow’s 
hide and pretend to graze over 
toward the German trenches. 
Pat was given the front legs and 
Mike the hind legs. 

All went well until Pat re- 
ceived a prod from his buddy. 
“Come on, let’s get out of here,” 
hissed Mike. 

“What’s the matter?” queried 
Pat. 

“Matter?” snorted Mike. “Here 
comes a German with a milk 
pail.” 


© 


Sister’s Beau: “You didn’t ex- 
pect to see me tonight, did you?” 

Sister’s Little Brother: “No. 
And neither did my sister. She 
didn’t put your picture on the 
piano until after you rang the 
doorbell.” 
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In search of 
2 a Merry Christmas ? 
Send your gold scrap to NEY 


OLD PLATES © BRIDGES © GRINDINGS ¢ PLATINUM © AMALGAM «@ SILVER 


YX Thoroughness and reliability are tradi- 
tional with NEY. Our refining department and 
assay service have been built on that foun- 
dation. Two things in particular we have 
to offer: 


TOP prices for precious metal scrap; 
The fastest service consistent with 
accurate returns. 


We would like to mail you your Christmas 


scrap check,—so cut out the label today 
and use it on your first shipment. 


MAY BE OPENED FOR POSTAL 
RETURN POSTAGE GUARANTEED 


THIS PARCEL 
IF NECESSARY. 


ONTENTS: MERCHANDISE + FOURTH CLASS MAIL 


POSTMASTER 
INSPECTION 
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PERSEUS 


| \ JHEN you wax up your next New Trubyte case, 


you'll get an artist’s thrill in knowing that your 

technic is the same as Cellini used for his great 
bronze, Perseus. Cellini ‘waxed up’’ Perseus over a base 
of iron and clay, did his final carving in the wax, “‘invest- 
ed”’ it in aclay ‘‘tunic’”’ and then “‘drew out”’ the wax with 
a slow fire. 

For Cellini’s purpose ordinary beeswax sufficed. But 
for the finer and more exacting art of waxing up and 
carving trial plates ordinary wax will not do. That is why 
denture artists use TRUWAX. It is prepared especially 
for use in the denture art, for bite rims, for waxing up and 
in anatomical articulation. 


TRUWAX 


Easy-working, yet Tough and Tenacious— 
Teeth set in TRUWAX Stay Put. 
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SHE LIKES THE FLAVOR 





YOU'LL LIKE THE RESULTS 


PEOPLE of all ages enjoy brushing the teeth. In this way, Calox helps 
their teeth with Calox Tooth Powder. to clean all five of the tooth surfaces, 
But its clean, refreshing taste is only while its bland powder-base pol- 
one of its advantages. The real ishes the enamel gently and safely. 


reason why you'll like your patients It is these same qualities that make 
to use Calox is its all-round efficacy Calox a particularly fine cleanser 
as a cleanser. for plates and dentures. Mail the 


coupon below for free Calox sam- 
ples. McKesson & Robbins, Inc. 


The safe and efficient amount of 


perborate in Calox releases a foam 
of nascent oxygen which penetrates & A L O X 
the inter-proximal spaces, so often 


neglected in ordinary brushing of 3 00:5 a P.oW BE SB 





(OH-12) McKESSON & ROBBINS, Inc., Fairfield, Conn. 


Please send me, free of charge, a large professional-size can of 
CALOX for clinical use. and a dozen sample-size cans, with copies 
of the leaflet, ““Correct Ccre of the Teeth,’’ for patient distribution. 


D.D.S. 











City and State — 











Wi tartortee- 


Dental and Medical 
Authorities Approve Kolynos 


Wee Dr. N.S. Jenkins, a noted American dentist, announced 
the Kolynos Formula at a meeting of the American Dental 


Society of Europe, held in London, 1908, he gave to the dental and 
medical professions the first scientific prescription that would not only 
clean and polish the teeth but would destroy the destructive bacteria 
that inhabited the mouth. 


Realizing the importance of Dr. Jenkins’ discovery to the advance- 


ment of oral hygiene, dental and medical authorities, both in Europe 
and the United States, investigated the Kolynos formula and found 
that the claims made by Dr. Jenkins were true. Among the many 
eminent scientists and authorities who have recognized the outstand- 
ing merits of Kolynos are: 

















Proressors Joun C. Turesu and J. F. Beate, of the College of Medicine, 
London Hospital. 


Proressor Loerr.er, Gen. Medicinalrat, of the University of Greifswald, 
Germany, discoverer of the diphtheria germ. 

Dr. E. Wa tter, Director of the Hygienic Institute, University of Greifswald. 
W. Parker Harrison, M.R.C.S., L.R.C.P., L.D.S., of Brighton, England. 
Proressors J. More ui and A. E. Juria, Montevideo. 

INSTITUTE OF HyciEeNneE, London, England. 

Tue Lancet. 


Tue British Mepicat Journat: “According to the reports of experts 
which are supplied, the results of bacteriological tests made in this and other 
countries with organisms of the mouth and throat show that the combination 
of antiseptics used in Kolynos gives it a highly germicidal power. It is a very 
pleasant and refreshing preparation in use. 


The names of United States scientists who have investigated Koly- 





nos will be furnished on request. 
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FOR THE 
SMOKER’S 
ENJOYMENT 


... not to cure “something or other” 


GOOD CIGARETTE may 

be a source of pleasure, a 
solace, a comfort, relaxation— 
what you will. Nothing more. We 
don’t kid ourselves or the public 
that smoking KQDLS will improve 
a woman’s figure or whiten a set 


-of any man’s teeth. 


We do think KQDLS are more 
fun tosmoke because the tobaccos 
are rather choice to start with and 
because they are mildly mentho- 





lated. The menthol adds a sensa- 
tion of coolness that many find 
distinctly pleasant. That is all. 
And that is the way we try to pre- 
sent KQDLS in our advertising. 
Would you like a complimen- 
tary package of KQDL Cigarettes? 
We’d like to send one. A note on 
your office stationery will bring it 
by return mail. Brown & William- 
son Tobacco Corporation, P. O. 
Box 599T. Louisville, Kentucky. 

















Life-like pictures of your typical cas : 
es, But. certainly nothing j 


You've seen denture cards before—Y 
eolors—embossed—vivid— 4 


like Visual- Aids. Printed in three 
real—alive—the cases actually leap from the cards as you gaze 1 
upon them. Run your fingers over the cards and you find the 


dentures have been raised from the surface to increase the : 


air of reality. | 
Show them to your patients and they understand—immediately | 
(for he has a Visual-Aids booklet) and 


Tell your laboratory man 
he will know what you want—immediately. No diagrams 


involved explanations with Visual-Aids. 


The photograph of Visual-Aids, pictured on the right, is 
a reduction from the original. The cards measure exactly 
6144” x 314”, and the cases themselves are illustrated in 

your copy of this remarkable 


actual size. Be sure to get 


set of handy, practical denture cards. 





How you use Vhsuol 2. 


Just dis 

play the 
needs, and i case your . 
ions “ immediately that — 


Convenient! Simple! 


JULIUS ADERER., Inc. 


Manufacturers of Dental Gold 
° 


New York - Brooklyn - 





Chicago ¢ Cleveland 





Patients Now Eager to Learn 


MASSAGE BRUSHING 


EOPLE are rapidly becoming in leading dental colleges. 
sold on gingival massage—for We’re also offering the profession 
clearing away and preventing perio- at Jess than cost in handy kit form 
dontal disease. They’re anxious to the materials needed for giving 
learn a really effective method of chair massage treatments or for 
massage. instructing patients in the new 
We'll send you FREE a large,20- massage-brushing technique. These 
page manual on massage brushing. kits 15c each. Sorry, not more than 
Describes methods now being taught 3 dozen at a time. 


THis 5: 


Calsodent Brush 


designed by periodontists; has base-end 
cut Chungking bristles 





Bottle of Calsodent 


makes 24 qts. of tonic cleansing solu- 
tion for massage brushing 


. 


CALSODENT COMPANY, Inc., 315 Fifth Ave. 
New York City 


Please send me... .kits at your special price to dentists of 
15c each. Each kit is to contain: One 50c Calsodent Brush 


a a with base-end cut Chungking boar bristles; one 10c bottle of 
| ® Calsodent which makes 2 4 qts. of massage brushing solution; 
one 12-page handbook on new brushing technique. 


— Check enclosed C] Send C. O. D. 





Equipment Kit 
h OH-12-36 
on y C eac C1] Send me, free of charge, your 20-page manual 


on massage-brushing. 











NASCENT OXYGEN — FOR 








ORAL ANTISEPSIS 


Vince is being effectively used in three ways for three 
important purposes. Dentists use it resultfully as a paste 
for application in the treatment of gingival infections. 
For home treatment and for routine mouth hygiene, 
dentists recommend Vince to their patients as a tooth- 
powder, mouthwash and gargle. ( In one product, the 
antiseptic and detergent properties of nascent oxygen 
are made available for thorough and complete oral 
cleansing. Vince is pleasant to use; it is not harsh 
or irritating—it is exceptionally well adapted for the 
hygienic care of the teeth, mouth and throat. Let us 
send you a trial supply with our compliments. 


VINCE 























VINCE LABORATORIES, INC., 117 West 18th Street, New York City 
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For almost a quarter-century, Laura Gibson has been 
searching Kerr Mouth Mirrors for flaws you might 
never see. Only the highest degree of perfection that 
is humanly possible will pass. Nothing less! 


In Dental equipment, quality always counts. KERR 
Mouth Mirrors resist abuse. They hold together— 
boilable, of course! They give you added confidence 
that comes only from a clear, bright image of the point 
where you are at work. 


Look for the hall-mark KERR, when you buy boilable 
Mouth Mirrors. 


Steadily increased demand 
for KERR Mouth Mirrors 
has permitted a note- 
worthy lowering of price. 
DETROIT DENTAL 
MFG. CO 


REG. U.S. PAT. OFF 


MOUTH MIRRORS 
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A New Scaler for 21 cents? 


That’s All. . If You Have a 


MORSE SCALER OUTFIT 


4 ndoiph 


Pecos 





Low cost in itself does not justify the purchase of dental 
operating equipment, but when-a new principle of construction 
makes lower cost possible without sacrifice of efficiency, or even 
increases working efficiency, it is “good business” to take ad- 
vantage of the saving. And that’s exactly the reason for the 
steadily growing acceptance of Morse Scalers by the dental 
profession. For with the interchangeable-point principle, re- 
placement involves only the purchase of new points—and six of 
them can be bought for $1.25! That makes it more economical 
and satisfactory to replace a worn scaler with a new, sharp point 
than to spend time trying to resharpen one of the costly indivi- 
dual instruments . .. What’s more, the initial cost of the ‘Special’ 
Morse Scaler Outfit—eight scalers and two handles for $3.25— 
represents a worth-while saving in itself. And these scalers—two 
each Nos. 0, 1, 2 and 7—provide for almost every phase of scaling 
technic. The smaller “hook” scalers, especially, which are dis- 
tinctive Morse types, have found high favor with dentists .. . 
Begin now to enjoy this greater efficiency and economy by order- 
ing a ‘Special’ Morse Scaler Outfit from your dealer. 


TOLEDO, OHIO 


slips 


the instrument from turning, 


THE RANSOM & RANDOLPH Co. 


IT CAN’T TURN IN THE HANDLE! 


a Morse Scaler now has a thin lug on the shank which 
etween the jaws of the chuck when inserted in the 
handle. The jaws do not have to be forced in closing to keep 
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A... CARE 





Guaranteed 
Repair Service 


We offer expert repair service 

to all practitioners who have 

A.C.CLARK EQUIPMENT. 

Workmanship _ guaranteed 
Oe 

Won’t you try this ser- 
vice? We know you will be 
more than satisfied. Repair 
charges are low. 

Aside from our repair ser- 
vice we can also supply parts 
for all A.C.CLARK pr ucts, 
all glassware, cuspidor, tub- 
ing, gas bags, and miscel- 
laneous parts. 


CLINIC UNIT 
S¥Odidsnd 


sSv°9 


ARGE UNIT 


Direct or through 
your dealer. 


GLAZBROOK BROS. 
7225 Wentworth Ave., Chicago, Ill. 
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an-Aiden 


NON-NARCOTIC 
‘ 
NON-TOXIC 














Satisfied Physicians 

are using Gan-Aiden om _— 
doily. a 
ONCE USED... i - 
ALWAYS PREFERRED 


> 
Not to be injected 
hypodermically 





Ske MOST POWERFUL LOCAL 
ANAESTHETIC FOR MINOR 
SURGERY... 

To be used on all mucous membranes 
of the body and mouth. 

“QUICKER ACTION 

«DEEPER ANAESTHESIA 

Our Files contain thousands of un- 
solicited letters from members of 
the Medical and Dental Professions 

lauding its superiority and economy. | 


ORDER NOW — from your nearest 
Dental Supply House, of write 


FANTAZN LABORATORIES 





1651 COSMO ST. - HOLLYWOOD, CALIF 








BS Polishers are sold in compact packages of 12 for 60c. Baby BS 
Polishers (for small adult and children’s teeth) may be obtained 
at the same low cost. BS and Baby BS Polishers are also furnished 
in the new “visible” ‘2 gross ——- at only $3.50. We will gladly 

who has not yet tried Young 
products ... Write for your FREE Polisher today. 


send sample Polisher to any dentis 


as POLISHED 


as a luscious apple! 


Prophylaxis with BS Polishing Cups 
. . . makes the teeth clean and as 
smooth and polished as a shiny red 
apple; makes the mouth “feel” fresh 
and sweet ... Try a BS Polisher 
and ask your patient! 

BS Polishers are thorough in their 
cleansing, rapid in operating, and 
assure complete gentleness and 
safety. They contact every tooth 
surface reaching under the gum 
margins. Have no exposed metal to 
harm tissue or cut cheeks. 


Free OFFER 





YOUNG DENTAL MFG.CO. > 
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THE DENTISTS’ SUPPLY 
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Thatch the Oveyet 
fv had wsl 


[HE OVERJET is a 
ACeeiebtucervoel are) ane) xe) en 
Sapataaatieteleyetmelote 
the Clearance-Ways 
and prevents Biting of Cheeks 
nvave ame Reyeteaere 

While the proper Setting 
automatically allows the right 
Overjet, the Teeth may be set 
Wa teote Crm @aucalcarbelemiellaatteten 
tion fairly well; but, for best 
results, use the proper Overjet. 


COMPANY OF NEW YORK 
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R EcoGNIZING the importance of cal- 
cium to the proper development and 
protection of bone and tooth struc- 
tures and the fact that, unless the 
patient’s diet is well-balanced, a cal- 
cium deficiency may arise, dentists 
often find it advisable to prescribe 
some supplementary source of cal- 
cium. 

Many dentists prefer Dicalcium 
Phosphate Compound with Viosterol 
Squibb because it supplies calcium, 
phosphorus and Vitamin D in thera- 
peutically effective quantities, thus 
assuring maximum results in their 





patients. Patients prefer it because it 
is so easy and so pleasant to take. 
Dicalcium Phosphate Compound 
with Viosterol Squibb is available in 
both tablet and capsule form. Each 
pleasantly flavored tablet supplies the 
equivalent of 2.6 gr. calcium, 1.6 gr. 
phosphorus and 660 units of Vita. 
min D (U.S.P. XI). They are sup- 
plied in boxes of 51 tablets. Two 
capsules are equivalent to one tablet. | 
They are available in bottles of 100 | 
capsules. 


Samples and literature are avail- 
able to dentists on request. 


Dicalcium Phosphate Compound 
with Viosterol Squibb 


TABLETS e CAPSULES 


E:R: SQUIBB & SONS 

















THE IMPORTANCE of Vitamins A 
and D in dental practice lies in the 
fact that these elements aid in build- 
ing up the resistance of oral tissues 
to bacterial invasion and in the devel- 
opment of strong bones and teeth. 
Dentists have expressed a prefer- 
ence for natural Vitamin A and D 
roducts since it has been demon- 
strated that they may be more effective 
|than those derived from certain syn- 


. | thetic sources. This has resulted in a 


| preference for Navitol—a blend of 
| specially selected, refined fish liver 
oils providing both Vitamins A and 
Din natural form exclusively. , 


NAVITO 


MANUFACTURING CHEMISTS 


MEDICAL 


PROFESS10O'N 


You'll find that your patients, too, 
will prefer Navitol since it is more 
potent (with consequent reduction in 
dosage volume) —and more econom- 
ical than halibut liver oil with vios- 
terol. Navitol contains, per gram, not 
less than 55,000 units of Vitamin A 
and 10,000 units of Vitamin D. Ten 
drops (or one 3-minim capsule) sup- 
ply 9400 units of Vitamin A and 
1700 units of Vitamin D (U-S.P. 
XI). It is available through your 
pharmacist in 5-cc. and 50-cc. drop- 
per bottles and in boxes of 25, 100 
and 500 capsules. 


Descriptive literature on request. 


SQUIBB NATURAL 
VITAMIN OIL 





‘Oo tee 


7>teueee tees 





Ter eA atte pr ragicirtt aymy 





VITAMIN UNITS AND STANDARDS 


@ The past five years have brought 
agreement between biochemists of the 
various nations as to suitable units and 
standards of reference for most of the 
vitamins essential to man. The practice 
of expressing the vitamin potencies of 
foods and other biological materials in 
terms of [nternational Units is, there- 
fore, fast becoming universal. 


Believing that these units and the 
standards upon which they are based 
would be of interest to our readers, 
they have been tabulated and defined 
below (1): 


Vitamin A 


The reference standard is a solution 
of pure beta-carotene in an inert oil, 
of such concentration that one gram 
of solution contains 300 micrograms 
(0.300 mg.) of beta-carotene. The In- 
ternational Unit, or I.U., of vitamin A 
is the vitamin A activity of 2 mg. of 
this standard solution, or 0.6 micro- 
grams of beta-carotene. 


Vitamin Bi 


The reference standard is the concen- 
trate produced from rice polishings, by 
a specified adsorption method, in the 
Medical Laboratory of Batavia (Java). 
The International Unit for vitamin B; 
is the vitamin B; activity of 10 mg. 
of this standard adsorption product. 


Vitamin C 

The standard of reference for vitamin 
C is a specified sample of pure levo- 
cevitamic acid (levo-ascorbic acid) . The 
International Unit for vitamin C is the 
vitamin C activity of 0.05 mg. of this 
standard. 


Vitamin D 

The reference standard for vitamin D 
is a solution of irradiated ergosterol, 
prepared under specified conditions at 
the National Institute for Medical Re- 
search (London). The International 
Unit for vitamin D is the vitamin D 
activity of 1.0 mg. of this standard 
solution. 


These International Units for express- 
ing vitamin contents have been speci- 
fied in the most recent Pharmacopoeia 
of the United States (2) as well as by 
the Council on Pharmacy and Chem- 
istry (3) and the Council on Foods of 
the American Medical Association (3), 
and provision has been made for dis- 
tribution of the standards in this coun- 
try (4). 


These units have been used to express 
vitamin potencies in recent studies on 
canned foods, the results of which 
further emphasize the fact that these 
foods rank among the most important 
sources of the vitamins essential in 
human nutrition (5), (6), (7). 


AMERICAN CAN COMPANY 


230 Park Avenue, New York City 


(1) 1935. Nutrition Abstracts and Reviews 4, 709 
(2) The Pharmacopoeia of the United States of 
America, Eleventh Decennial Revision, p. 261. 


(4) 1935. J. Assoc. Official Agr. Chem. 18, 610. 
(5) 1935. J. Home Econ. 27, 658. 
(6) 1936. Food Research 1, 223. 


(3) 1936. Report of the Council, J. Amer. Med. Assoc. 106,1733. (7) 1935. J. Nutrition 9, 667. 





This is the nineteenth in a series of monthly articles, which 
will summarize, for your convenience, the conclusions about 
canned foods which authorities in nutritional research 
have reached. What phases of canned foods knowledge are 
of greatest interest to you? Your suggestions will determine 
the subject matter of future articles. Address a post card 
to the American Can Company, New York, N. Y. 








COLUMBIA Ready - Made STONE MODEL BASES 


Made in 5 standard sizes 


A real incentive to use study models, because they make 
the making of presentable study models easy. 
Just pour in plaster and mount the anatomical casts. No 
forming, no grinding; the casts occlude automatically. 
Study models let patients see their mouths as you see them. 
Use study models as regulurly as you do X-rays. 


Columbia Dental & X-Ray Corp., 131 E. 23St., New Y ork 


Send 20c in stamps for a sample set=—= 
‘“‘The House of a Thousand Models’’ 


upper and lower — Literature on request. 
ee 


Clean - Dry - Compressed 


Revolutionary 


NU-MATIC COMPRESSOR 


No Motor, No Oiling, No Vibration, No Noise 
WRITE FOR CIRCULAR 11—CLAYTON MFG, CO., 509 S. Marengo, Alhambra, California 


AVOID MAKE-OVERS 
AND SORE SPOTS 
PLASTIDENT 
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DENTAL PLASTICS CO 
1G 











LOS ANCELES 








PERFECT IN FORM 


eeeteeee | UNIFORM IN QUALITY 
ieaeiherml) OEPENDABLE FOR OVER 25 YEARS 
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CRESCENT DENTAL MFG. CO... 
1839 S. Crawford Ave., CHICAGO 


a 








RE ATE Rp mn Oe 








1636 





PERFECTLY 
CENTERED 


SPECIAL! 


TORIT 
PORCELAIN FINISHING 
DISKS 


Double extra coarse carbo 
disks that are ideal for 
porcelain work. Sold at 
$1.25 per box of 600 disks. 





279 Walnut St. 


.... LHE PAPER DISKS 
IN THE GREEN BOX.... 


JUST THE 
PROPER 
RIGIDITY 





TORIT Sandpaper Disks are used and preferred by thou- 
sands of dentists all over the world. 


Made of high quality abrasive paper, always uniform, clean- 


cut edges. Made UP to a standard of 
quality—NOT down to a price. 


. 
Sold by selected dealers everywhere. 
* 

Ask us for samples and the TORIT 

Disk Chart. 


TORIT MANUFACTURING CO. 
St. Paul, Minn. 

















THE SILVODENT COMPANY 12-0-36 
17th and Alberta Sts., Portland, Ore. 


You may send me a copy of your 
free booklet about SILV-O-DENT, 


Oxy-eugenol silver. 





ww 4) 


Sa 







; 
z 
- 
* Pe tee * 
; 


a ee o<,*. 
=. > 
is Rad 
“A 


GROSS. 


“gi 





PATENTESO 


< Permanently Mounted 
® Assures Safety for Patient 


pes Mitts decided hire bedhaesacteaneus e Protection for YOU 
City and State ......... de bites cnes CRESCENT DENTAL MFG. CO, 
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| 1839 S. Crawford Ave., CHICAGO 
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THE Juary Unit 


and saves you ye 


Plastic Porcelain, through the use of 
Quartz Crystals, pioneered the devel- 
opment of a silicate that gives you 
more enduring fillings with: 

Less Dimensional Changes 

Greater Density 

Truer, More Natural Shades 

Less Porosity 

Normal Translucency 

High Chemical Resistance 
And now Plastic Porcelain pioneers 
in providing a distinctive, beautiful 
molded ivory container for conveni- 






PRESENTS 





TOTAL PRICE . . $26.25 


ence and utility and saves you 23% 
or $8.00. 


The simple, classic lines and rich 
ivory color of this unit harmonizes 
beautifully with your office appoint- 
ments. Its convenience and utility 
makes it a pleasure to use—its attrac- 
tiveness makes it a pleasure to place 
on your cabinet. 


See it at your dealer. You cannot use 
a better silicate—nor can you make a 
greater saving than by getting Plastic 
Porcelain in this beautiful Ivory Unit. 
Order one today—save $8.00. 


ENAMODENT LABORATORIES, Inc. 


619 S. E. Washington Street, Portland, Ore. 


460 West 34th Street, New York, N. Y. 




















DENTSTIIAS - >. 


the Newer Dental Film 


The last word in Dental 
Radiography. Economical to use—unsurpassed in quality > 
—and the easiest packet to open in a dark room. i 


Regular Emul. (slow) Sensitex Emul. (med. fast) 
One Film Packets $3.00 per gross $4.00 per gross 
Two Film Packets $3.75 per gross $4.80 per gross 


GEO. W. BRADY & CO., 809 Western Ave., Chicago, Illinois 


OVR- 
The Product of Specialists COTE 


This Lacquer 
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CAST IN “FULL safeguards 
TON V4 3 AUTOMATIC” Silicate 





Porcelain 
CASTLE yas 
* 
STERILIZERS lt definitely 
Book penta: Race assures hard 
ERN STERILIZATION ROCHESTER NEW YORK ness of texe 
ture and i 
Vade Standard by permanence [| 
IO Years of Leadership FREE 
Literature 





HARRY J. BOSWOSTH CO., 1315 S$. MICHIGAN, CHICAGE 











The surgical treatment of 


MAXILLARY OSTEITIS 


Or 


PERIOSTITIS 


is greatly aided by the external application 
of hot dressings of 















Its long-retained heat and tissue-stimulating qualities, 
: stimulate the healing process. 





Literature and sample on request. 


THE DENVER CHEMICAL MFG. COMPANY 
163 Varick Street New York, N. Y. 
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Wauere gums are sore, mastication 
difficult and the patient needs easily 
digested, readily assimilated, energiz- 
ing food to rebuild strength, restore 
lost vitality, OVALTINE supplies palat- 
able food quality in a delightful drink. 


Why not do as other dentists are 
doing—suggest OVALTINE as an essen- 
tial part of the liquid or semi-liquid 
diet of your patients? 


Adds Nutrient Elements 
Essential to Tooth-Building 


The composition of OvALTINE is in 
accord with the most recent findings 
in the field of dental nutritional re- 
search. ‘Three cups of OVALTINE, made 
according to directions, provide the 
full daily requirement of calcium and 
phosphorus, as well as a rich supply 
of Vitamin D to aid in the utiliza- 
tion of these minerals. 


As a “Night-Cap” 


A warm drink of OvALTINE taken just 
before retiring helps to combat restless- 
ness, excitability, nervousness, and 





| OVA LTINE 


Answers 
the Question— 


me What can I eat? 


offers a drugless aid to restful, health- 
ful sleep. 


The Value of Ovaltine 


OVALTINE not only makes milk more 
palatable but increases its digestibility 
by its softening effect on the milk curd. 
It furnishes rich energizing food in a 
liquid form easily digested even when 
the digestive system is weakened. In 
addition, it supplies significant amounts 
of the vitamins A, B, D and G, as well 
as the minerals calcium, phosphorus, 
iron and copper. 


A Suggestion and an Offer 
Why not first try this delicious food- 
drink in your own home? You will like 
it and will want to suggest it for your 
patients. 





THE WANDER COMPANY 

180 No. Michigan Ave., Chicago, Ill. Dept. O.H.12 
Please send me, without charge, samples of OVALTINE 

for distribution to my patients. Evidence of my professional 

standing is enclosed. 











State 





Canadian subscribers should address coupons to 
A. Wander, Limited, Elmwood Park, Peterborough, Ont. 
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How many FEES are you PASSING UP? 







INTERPRET this 
case ACCORDING to 
YOUR PRACTICE! 








Con DITIONS like those illustrated cannot be 
discovered with ordinary, superficial methods of 
examination. Yet failure to do so not only means 
the loss of fees rightfully yours but also incomplete 
service to your patients. 

In the Ritter Model ““B” Shockproof X-Ray Unit 
fixed factors and standardized technique assure 
perfect radiographs, the basis for a complete, 
accurate diagnosis. The compact head of the 
Model “B”—virtually a complete X-Ray unit in 
itself—swings into position at the touch of a 
finger and remains rigid, vibrationless at any 
angle. Secure all the fees you are entitled to. Let 
the Ritter Model “B” Shockproof X-Ray Unit 
reveal the hidden work which means a material 
increase in income and ever-growing patient 
satisfaction. Your nearest Ritter Dealer will 
gladly explain the Ritter Deferred Payment Plan 
and will also tell you about Ritter’s X-Ray 
“Practice Building Service,” available without 
charge when you invest in a Ritter Model “B” 
X-Ray Unit. 


RITTER DENTAL MFG. COMPANY, Inc. (/ 00k) (i “i | 


RITTER PARK ROCHESTER, N. Y. »'< R AY UNIT 




















saan! 


is strong as 


y base rubber 


as beautiful as 


a Venecr 





A distinct advance in the de- 
velopment of a strong pink 
rubber for the full denture. 


Actual mouth use has proved con- 
clusively that McCormick's No. 8 Pink 
Base (featherweight) combines the 
strength of a good base rubber with 
the beauty of a veneer. And it is 
economical, too. 


Use No. 8 for the full denture or as a 
base faced with McCormick's Blended 
Pink or plain veneers. Order from your 
dealer or specify to your laboratory. 


PAE. J. McCormick Rubber Co. 
Passaic, New Jersey : 
I am enclosing $1.00 for which kindly send me trial} 
Package of McCormick’s No. 8 Pink Base Rubber. ty 


PROVED by USE is the moritth 
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WILLIAMS' 
“The drop 


AMMONIATED hits 
SILVER NITRATE —— 
SOLUTION 


(HOWE'S FORMULA) 
IN THE PIPETTE-STOPPERED BOTTLE 


KING'S SPECIALTY COMPANY, FORT WAYNE, INDIANA 














For added CONVENIENCE plus CLEANLINESS 


The Dox-Co. HI-G-NIC waste cotton receiver 


It fastens to bracket table. Always handy. Never 
in the way. Paper container and discs fit inside. 
Easily changed. No unsightly waste cotton in 
view of the patient. Finished to match standard 
equipment. Complete with discs and cups $3.50. 
Order through your dealer specifying make and 
color of equipment. 





DOX-CO PRODUCTS, INC., 406 BRISBANE BLDG., BUFFALO, N. Y. 








FOR SALE ... a dentist’s assistant! 


ADJUSTABLE, SCIENTIFIC 


PROPORTIONER 


for Mercury and Alloy 


Here’s an assistant for you that’s almost 
human except that it DOESN’T make 
mistakes. The Scientific Proportioner 
illustrated is the most efficient, eco- 
nomical and time-saving device ever 
presented for the correct proportioning 
of Mercury and Alloy. One touch of the 
plunger delivers the Mercury and Alloy 
to an aperture at the bottom, in ex- 
actly the right quantity. No guessing, 
no spilling—no waste. A uniform mix is 
assured at all times, Ask your dealer 
to show it to you—or write 
to us for details. (The Pro- 
portioner is adjusted to the 
NEW CUT or “A” filings only, 
It is not suitable for the old 
style filings.) 

















SCIENTIFIC PROPORTICNER 
FY BIRD MOYER COMPANY, INC 


ADE LPHIA,PA. 


— 


Tt wt PENDING 


THE J. BIRD MOYER CO., INC. 


1210-14 Vine Street, Philadelphia, Pa. 
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DELIVERS. 








MORE THAN 


200 


FOOT CANDLES 


- INSIDE 


THE ORAL 
CAVITY. 
WITHOUT 


HEAT ox 
GLARE 


s 
UNIT or STAND 
MODELS *352° 


WRITE FOR 
DETAILS 


PELTON & 
CRANE CO. 


DETROIT, MICH. 
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ATI LSON'’S 


CO-RE-GA 


(ONAN RED) 





Pitt PERFECT 
Li DHESIVE © 
Ja vENTURES 
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Wilson's CO-RE-GA 
should be pre- 
scribed with all 
Denture Cases~ 

The quick mastery 

ofa new denture 

invariably means 

a happy patient~ 










x we RRR AQT OSE IRORN OBE EP ID. 2900-*<- 
PLEASE SEND FREE SAMPLES FOR PATIENTS 








aby | The Trial Size CO-RE-GA 
@ @6is Furnished to Dentists 


CMail the Coupon for 





COREGA CHEMICAL CO. 
208 ST. CLAIR AVE. N.W. 
CLEVELAND, OHIO U.S.A 
Jhis Coupon is for Dentists use Only 
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CO-RE-GA is not advertised to the public. 
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NOVOTHESIA 


— ————— 
NON TOXIC NON NARCOTIC 
NON IRRITANT 
ANTISEDTiC ANESTHESIA 
for Hy Inject? 

podermic 'f) 
For Surface use only 








PRe BY 
WELTY peogucts cone 
<* Orleans para 








The Dentist’s great- 
est enemy is fear. 
Fear of pain Keeps 
more patients away than all other 
causes combined. 


NOVOTHESIA 





wy 


PEiCiane® LEAVES NO TASTE IN MOUTH 


CRESCENT DENTAL MFG. CO. 
1839 S. Crawford Ave.,CHICAGO 





NOVOTHESIA (Dicks) is a non-tox- 
ic, non-narcotic surface anesthetic. It 
is applied locally. It desensitizes and 
sterilizes within three minutes, en- 
abling you to use needle without 
pain. Its use banishes fear. 


Send for free trial bottle and see for yourself. 


SPECIALTY PRODUCTS CO., Inc. 
433 Bourbon St., New Orleans, La. 


















































A structure that is only foundation, 
lacks completeness and utility. 
LIKE A COMPLETED BUILDING 
Carbol Eugenol has the necessary added 
ingredients to Eugenol and Zinc Oxide to 
make it an ideal pulp capper. 

PROVED BEST BY YEARS OF TEST 


KING’S SPECIALTY COMPANY, FORT WAYNE, INDIANA 











Eliminate Darkroom Confusion 
With the Scientifically Controlled Cover of 
AKURATE Dental X-Ray Films 


This moisture proof cover opens with a single pull. Only the best 


e . ° a ee ae we a eR me 
emulsionized films used in both our Regular | hens hin Aber Edanemtetel 


and Super Fast Films. Why pay more? Send : Siler Dense Plans cc 6 dee 
for special trial offer. 8 en Super Fast films. 
Single Unit Double Unit ip 
Regular Films $2.50 gross $3.00 gross ' Me ccc cc ccceccscceeececesees 
Super Fast Films 3.00 gross 3.75 gross | I. -. i esnateeve ee eeees 
Direct or through your dealer - City & State ..ccccccccccccce 


Akurate Dental X-Ray Film Co., 13815 12th St., Detroit, Mich. 
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The campaign to purge dental advertising of far-fetched claims 
is heartily endorsed and practiced by The Chas. H. Phillips 
Chemical Company. 


We realize that the important function of a toothpaste is to 
mechanically cleanse the teeth, remove food debris on which 
bacteria breed. 


Phillips’ Magnesia Tooth Paste cleanses without abrasive 
action—as an antacid it is also three times as efficient as a 
saturated solution of sodium bicarbonate. 


FURTHER AIDS TO DENTAL PROPHYLAXIS 


] ‘Phillips’ Milk of Magnesia used as a mouth antacid. 
2 Phillips’ Milk of Magnesia taken internally to correct 


“sour stomach,” acid eructations. 


3 Phillips’ Milk of Magnesia Tablets, pleasant—mint- 

flavored—can be chewed—help cleanse teeth, protect 
gums, sweeten mouth and 
breath. 





PHILLIPS’ 


Milk of Magnesia 


Prepared only by 
THE CHAS.H. PHILLIPS CHEMICAL 
COMPANY 





NEW YORK 

































FISCHER 
‘-DENTAL:X 


@ Improved model, 
Amazing perform- 
ance. Delivers 20 
M. A. at 67.5 
K. V. P. Every 
posilion obtain- 
able instantly 
while patient 
remains seat- 
ed in dental 
chair. Vari- 
able milli- 
amperage and 
kilovoltage as- 
sure exact pene- 
tration needed 
and finest contrast 
and detail. 








Way net own your own X-ray? It isn’t an expense, it’s a profit. Users from coast 
to coast say frankly that this Shockproof “DENTAL-X” has proved their best 
business builder. Income starts from the day of installation—radiograph fees and new 
work uncovered. Generally, increased income widely exceeds carrying charges. In- 
vestment is low. Terms—three years to pay—may be arranged. 


@ Get the facts. Write or simply clip and mail coupon. 
No obligation. Full information by return mail. 











H. G. FISCHER & COMPANY OH-1236 
2323-2345 Wabansia Ave., Chicago, Il. 

Please send full information regarding your new FISCHER Shockproof 
“DENTAL-X.’’ No obligation. 
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E-R: SQUIBB & SONS, NEW YOR! 


~ 


MANUFACTURING CHEMISTS TO THE MEDICAL AND DENTAL PROFESSIONS SINCE 





IN THE INTEREST OF 
BROADER DENTAL SERVICE 





The House of Squibb, in its national advertising, is telling 
millions of people every month the facts about the preva- 
lence of dental caries... its effects ...and the absolute necessity 


for the right kind of preventive treatment. 


The right kind of preventive treatment means just one 
thing: a combination of regular professional service and 


daily home care. 


We are sending thousands of people to dentists for pre- 
ventive service. We are urging that they accept your advice— 
in full. We are recommending that they supplement your 
services with the daily use of Squibb Dental Cream or Squibb 
Tooth Powder, both of which contain milk of magnesia, 


because of its antacid properties. 


E. R. SQUIBB & SONS, Dental Department 
4012 Squibb Building, New York, N. Y. 

Attached hereto is my professional card or letterhead. Please send 
me a complimentary package of Squibb Dental Cream and the new 
Squibb Tooth Powder. 


NAME 
ADDRESS 
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ALBODON 


WILLIAM R. WARNER & CO., Inc. 
New York City . 


113 West 18th Street 





















Not just a dentifrice but a 
better dentifrice because it 
incorporates the good quali- 
ties modern research has 
made available for safer and 
more efficient dental cleans- 
ing. Albodon contains 
sodium perborate, sodium 
bicarbonate and sodium 
chloride in experimentally 
determined proportions, in 
a colloid base that keeps the 
ingredients together and 
prevents scattering of the 
powder. Truly a fine 
dentifrice, deserving of pro- 
fessional recommendation. 
Available in two sizes. 









for 
Dr. 
Adc 








No installation expense 


witha BURNS 


Many casting machines can be bought 
for a few dollars but many dollars are 
spent and much preparation is made in 
establishing a firm base to set the 
machine on. The Burns Casting Ma- 
chine can be set anywhere—on the labor- 
atory bench or table. And it is sur- 
prisingly economical. For instance, the 
Personal Model (illustrated below) 
costs only $45.00. 

Purchase a machine that guarantees 
satisfactory castings at every opera- 
tion. This machine is the Burns. No 
failures—the technique is simple, just 
press the level and the rest is auto- 
matic. Investigate the possibilities of 
the BURNS in your practice. Send 
coupon for complete details. 


auanenesaeneassaaneeseaene 
BURNS DENTAL CASTING MACHINE CO. 
88 State St. 


Flushing, New York O.H.12 


Please send complete information concerning 
the Personal Model and your latest ‘“Technique 
for use with ANY investment.’’ 
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Chapped 
HANDS 
and Dull 
BURS 





@ You wouldn’t use dull burs or other ‘‘equip- 
ment’’ not in the best condition—would you? 

Then remember—your hands are your most 
important’ ‘equipment.’’Smooth, well-groomed 
hands are essential in the proper care of 
patients. 

Many dentists find it difficult to keep their 
hands in perfect condition—but regardless of 
how busy you are, how frequently you wash 
your hands or use strong solutions, Italian 
Balm will give you the hand comfort—the 
smooth, well-groomed skin that your pro- 
fessional position requires! 

This scientific Skin Softener replaces oils 
and moisture lost in frequent washing and 
sterilizing. All you need, each time, is one 
drop of Italian Balm, because it spreads widely, 
acts quicker and costs less to use than anything 
you have ever tried before. 

Italian Balm is on sale at drug and depart- 
ment stores in 35c, 60c and $1.00 bottles. 


Componal 
ltalian Balm 


THE ORIGINAL SKIN SOFTENER 
America’s Most Economical Skin Protector 





















- ACRIVIOLET 
LOZENGES: 


REG. U. S. PAT. OFF. 
NATIONAL 


1 Wockern DENTAL 
- Pndticegstic 


In Vincent's Infection (Trench Mouth) Gingivitis, Ulcerative Stoma- 
titis, after extraction or extensive instrumentation, etc., it is now 

| possible for you to continue therapeutic action between office 
| visits . . . with Acriviolet Lozenges. 
















| Acriviolet Lozenges are antiseptic, sooth diseased or lacerated _s 
Hy conte 
areas and inhibit bacterial growth on the oral mucous membrane. | Yet, 
The lozenges contain Ethyl Aminobenzoate, U.S.P., an anesthetic | 5... 
| that notably relieves post-operative pain. They are non-toxic, and a 4 
non-irritating. A anc 
| it a pl 
Haliv 


Acriviolet Lozenges also possess a pleasant flavor. They are Alo 
al ¢ 


available through the neighborhood druggist. when 


| It is 
| Sample packets will be sent mee 
on request. Write to: of thi 


NATIONAL ANILINE AND CHEMICAL CO.), Inc. 
_ PHARMACEUTICAL LABORATORIES Hf ; 
40 RECTOR STREET oe NEW YORK, N. !. 
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Proving the potency of a vitamin product is 
the most important step in its manufacture! 


UsE of a vitamin product lacking the vitamin 
content claimed presents obvious dangers. 
Yet, it is no secret that such products are sold. 
And patients can’t tell the potent and de- 
ficient products apart. They look alike .. . 
may taste and smell the same. 

So whenever it is indicated that Vitamins 
A and D are needed, many physicians make 
it a practice to wrile all their prescriptions for 
Haliver Oil with Viosterol and to specify 
Abbott. Then the patient will receive a product 
that can be depended upon for full potency 
when it reaches him. 

The Abbott label claim means what it says. 
It is based solely upon rigid, accurate bio- 
assaying done in a modern laboratory com- 
plete in every detail. Moreover, the quality 
of this outstanding specialty is safeguarded 


ABBOTT'S 


HALIVER OIL 


WITH VIOSTEROL 


by Abbott’s complete control throughout the 
production of the oil used. Samples are kept 
from released lots and bio-assayed at intervals 
to verify the stability and potency of that 


awaiting sale. 
EASY TO TAKE 


To patients who need Vitamins A and D dur- 
ing hot weather months, the soft, elastic 3- 
minim capsules of Abbott’s Haliver Oil with 
Viosterol are very welcome. They appreciate 
the doctor’s thoughtfulness in prescribing this 
dependable, easily-taken, entirely tasteless 
product. The negligible caloric content is an 
oe consideration in warm weather, too. 

vailable in prescription pharmacies every- 
where in boxes of 25, 100 and 250 3-minim 
capsules; and also in 5-cc. and 50-cc. vials 
with special droppers. 


PPO 2 O22 22S S222 SS S222 2S SS ee aa: 


ABBOTT LABORATORIES Y-11-36 
North Chicago, Illinois 

Send me FREE samples of Abbott’s Haliver Oil 
with Viosterol capsules and vitamin literature. 


M.D. 
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THE EXTRACTION Louis L. Bailly (France 1761-1845) 


Both before and after instrumentation, the use of ANACIN provides comfort to 
the patient, and makes easier the work of the busy dentist. Samples sent the pro- 
fession on request. 


Patients appreciate the use of 


ANACIN IN DENTISTRY 


THE ANACIN COMPANY Chicago, IIlinois 
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THE DEWEY SCHOOL OF ORTHODONTIA 
Founded by MARTIN DEWEY, D.D.S., M.D. 


Sessions held at intervals throughout the year. Date of next session on 
application. Classes limited. 


For further information write 


THE DEWEY SCHOOL OF ORTHODONTIA 
17 Park Avenue New York City 





























A Reminder — 


D. P. DENTURE BLANKS 


Have you renewed your sub- 
scription to The Dental Digest 
for the 1937 volume? If not, 
may we urge you to enter it 
now either through your 
dealer or direct? 


1005 Liberty Avenue PLASTIDENT TT velolllen a: 


Pittsburgh, Pa. 1702 E 61st ST \P LOS ANCELES 


_——_— 


FRENCH'’S 
FREN-ROC 


provides greater speed, strength and 
dependability than any other Arti- 
ficial Stone you have ever used. Its ¥ 


Write for literature and prices 











final set of 12 minutes is accomplished 
with unerring accuracy; and its crush- 
ing strength of over 6000 lbs. to the 
square inch, when dry, is more than FRENCH‘“S 
sufficient for even the highest mould- DENTAL 


ing pressures. PLASTERS 


“IMPRESSION’’—sets in 
Ask your Dealer for free samples 3 to 5 minutes 


SAMUEL H. FRENCH & COMPANY = “REGULAR DENTAL"— 


Plaster Manufacturers for Over 90 Years “FREN-ROC”’ (artificial 
Ath & Callowhill Sts. Philadelphia,Pa. tus 





















































DO 
WN goes the price 


Effective December 1st. 
The K-D ALL-PURPOSE 
PORCELAIN FURNACE 

will be reduced from $167 


@ Ideally designed, finely built, practical 
porcelain furnace for high and low fusing 
requirements. 

@ Has a large platinum muffle with con- 
trolled temperature to 2500° F. Also a Drying 
Out Chamber. 

@ Thorough insulation provides definite 
control, saves heat, lengthens muffle life. 

@ Full information and complete illustrated 
catalog will be furnished free. Use coupon 

ow. 


K-D DENTAL GOLDS 


Leading dentists and laboratories have used 
and recommended our golds for over 15 
years. Write for a chart listing our money- 
saving casting golds, solders, wires, plate, 
shells, disks. Also our Chromium Alloy wire 
and solder. ALL K-D products guaranteed 
satisfactory or your money returned. 


KILGALLON - DORSEY CO. 


Refiners—Smelters—Manufacturers of 
Dental Golds. 


31 NORTH STATE ST., CHICAGO, ILL. 
FREE illustrated book ... 


After Extraction ... 


CAMPHO-PHENIQUE 


Analgesic ® Healing © Hemostatic 
Post-extraction pain is promptly subdued 
by soothing, analgesic Campho-Phenique, 
inserted on a pledget of cotton. Hemorrhage 
is controlled and healing hastened. 


Send your patients to the drug store for 
Campho-Phenique after extractions. In 1, 2, 
and 4 ounce bottles. 


CAMPHO-PHENIQUE COMPANY 
500-502 No. Second St., St. Louis, Mo. 


























Fc TON ROLLS E 
Sf MORE FLEXIBLE Z6eZ 


‘ makes a ae 


Pe Helical wound . 


more comfortable, easier to handle roll 


Foon ABSORBENTS CO. 


5350 W. WASHINGTON * LOS ANGELES, CAL. 

















Why 


more and more 


Dentists 
are specifying 


BROWN 

PROXIMAL CONTACT 
ATTACHMENTS 

The “‘Built-in”’ Prox- 


imal Contact auto- 
matically assures a 
perfect proximal contact 
te between bridge and abut- 
3 ment. That means: 
322 No lateral movement in the 
bridge 
Less stress on abutments 
323 No lateral stress on attach- 
ments 
324 Less wear on abutment boxes 
Less need for adjustment 
In short— 
325 a better, trouble-free bridge 
Use Brown Proximal Contact At- 
tachments on your next case. You 
and your patient will be better 
satished. 
Write for Literature and Size Guide 
Columbia Dental & X-Ray oo" 


131 East 23rd Street New York 
Headquarters also for Dental Models 


ACTUAL CAT. 
NO. 
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! This comment is typical] of reports from hundreds 

| of patients we interviewed with a view toward 
finding out—from those vitally concerned—whether 
IN Cob" Zo) Me Colt Moeghtt-Me deste) LOLCM-Jitesbtoledeloyo Me) Marcelo Mehta 
ing the operative procedure and complete comfort 
afterwards. 








Just as your responsibility to your patients 
fo (oY =~) 0h a=) Lo MRA el) eM dohbt mmol bh t-) ae (ole) aed (o)-1-1- 
after them, ours is not terminated when 
Novol Anesthetic leaves our modern labo- 
ratories, completely equipped with every 
Yoo {-to Ab kod do MBA (oh Zo) Mab ol-t-10 of -h0Comelo) AP LoCo) e Me (ol-1-F 
0} Molo} bb d=1- Fm ©) dole LO Col- ME 0) de) Colt bolo MMe (-1-) Met el --m 
thesia. But more... it minimizes after- 
pain and eliminates the distressing full- 
ness and nervous debility that often result 
from the use of highly acid local anes- 
‘thetics. Novampuls and Anestubes come 
to you always fresh, always potent, be- 
cause they are VACUUM PACKED. 
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NOVOCOL CHEMICAL MANUFACTURING CO.., Inc. 
|} 2921-23 ATLANTIC AVENUE, BROOKLYN, NEW YORK 
| 


San Francisco, Cul. : § We) co) eh (of Oe Solo fole: | Kos ele Cole Waae ele} le tere! 
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“gow bors VITAMIN D HELP BUILD © 


AND PROTECT STRONG, EVEN TEETH, MR. DENTIST?” 
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PACKED WITH INFORMATION 
gee 2) 2: ce ae 


Here is a book that will not only increase your own 
fund of knowledge on Vitamin D and the Teeth—a 
most vitally important development in modern den- 
tistry—but that will interest and stimulate from the 
first page to the last. Briefed from scientific papers by 
recognized authorities, it presents pungent and illu- 
minating comment and facts on subjects of such far- 
reaching importance as Vitamin D in tooth building, 
nourishment and protection; its importance in pre- 
venting caries; its scarcity in foods—all matters of 
vital interest to every dentist. Surely an attractive 
and worth-while contribution to any reference shelf! 
Send for your free copy of “Vitamin ‘D’ and the 
Teeth” today! 


FREE ...4 recenr Boox 


a 
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Dependable sources of Vitamin 
D effect under teenbock 
Irradiation Pro@esginclude: 
Viosterol and Vidgter8& products 
produced under the Steenbock pat- 
ents by Abbott, Mead Johnson, 
Parke-Davis, Squibb, and Winthrop. 

Irradiated Evaporated Milk is 
available in every part of the United 
States and Canada and in many 
other countries. 

Irradiated Vitamin D fluid milk— 
now available in most large and 
many smaller cities. » 

Metabolized Vitamin D fluid milk 
available in nearly 300 cities. 

Other Vitamin-D-enriched foods 
include: Cocomalt; Dryco Powdered 
Milk; Fleischmann’s Irradiated Foil 
Yeast; Ovaltine; Quaker Farina, 
Muffets Whole Wheat Biscuits, and 
Quaker and Mother's Rolled Oats; 
Sunfed Flour. 


WISCONSIN ALUMNI RESEARCH FOUNDATION 





*A corporation not for private profit . . . founded in 1925... to 
accept and administer, voluntarily assigned patents and patent- 
able scientific discoveries developed at the University of Wiscon- 
sin. By continuous biological assays, the public and professional 
confidence in accurately standardized Vitamin D is maintained. 
All net avails above operating costs are dedicated to scientific 
research. 


MADISON 
WISCONSIN 





























Strength in a denture base is 
just as important to the dentist, 
in order to hold his practice 
and prestige, as a strong 
leader is to the fisherman 


@ Duratone is strong—showing in actual 
tests from 3 to 34% millimeters in resil- 
iency. (A denture in the mouth needs no 
more than 1 to 144 millimeters.) 

Moreover, your patients will be more 
than pleased with the natural appearance 
and mouth comfort provided by Duratone. 
So like human gum tissue is Duratone 
that patients will show no aversion to 
artificial teeth when these become neces- 
sary for the sake of better health. 


Durable Built-in Color 


In addition to strength, natural appear- 
ance and mouth comfort, Duratone has 
durable built-incolor. Before being offered 
to the dental profession, Duratone was 
mouth tested for color durability in a 
number of practical cases for over a year. 
There was no change in color. Your 
DEALER carries Duratone—your LAB- 
ORATORY makes Duratone dentures. 


SEND FOR DURATONE BOOKLET 


ITECO LABORATORIES 
PORTLAND, OREGON 
Please send complete details about DURATONE. 


Name 





Address 
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Novel Manufacturer 


“MOUTH TISSUES CHANGE 


The slogan above is the 
central theme of FASTEETH 
advertising now appearing 
in magazines of widespread 
influence. 
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If You Could Change Places With Your 
Denture Patients What Would You Do? 


It is no reflection on any prosthodontist’s skill to point out that 


there are many good reasons for 
wearer off with FASTEETH. This new, 
powder provides stability and security, 


seep out from under the denture. FASTEETH, with its mild but 
persistent alkaline reaction, forms a snus, steadfast and effective 
buffer between hard plate and soft-unaccustomed tissue. This 
promotes comfort and helps in the quick attainment of that nat- 
uralness of appearance and feeling which you wish your patients 


to have. 


FREE Booklet, Useful to 


util: 


Je ALKALINE Faas thd 





Gentlemen: 
Tear this out and 


Mail Type 
Coupon Gace 


FASTEETH, 


het an send me copy of “Some Difficult Denture Patient 


Support for Prosthodontists 


SEE YOUR DENTIST” 
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starting a new denture 
improved alkaline denture 
and it won't liquefy or 


Show Patients 


ah 





Inc., Binghamton, N. Y. 12-36 
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= Both local and general anaes- 
thesias tend to lower the alkali reserves of 
your dental patients. BiSoDol constitutes an 
ideal pre- and post-anaesthesia medication 
for the restoration of alkaline balance. 


Samples available to the profession on request 


The BiSoDoL Company 


New Haven Conn. 


NOW IN TWO FORMS: 
BiSoDoL Powder BiSoDol Mints 





eo an iy: 
eS 2S 


— 


























Hexylresorcinol Solution S. T. 37 


EXYLRESORCINOL Solution is ac- 
H tively germicidal, yet non-irritating 
and non-toxic. It is non-corrosive and 
will not attack the heavy metals. It is 
therefore of value in the dental field for 
routine use in the office and is a safe, gen- 
eral antiseptic for you to recommend for 
the hygienic care of the mouth in the 
home treatment of the patient. 

Thedentist will find Hexylresorcinol Solu- 


tion of especial value as an adjunct before 
and after operations in the dental zone. 
Following extractions it will be found 
soothing as a routine application to the 
gums and socket. 


** * * 
Hexylresorcinol Solution (Liquor Hexylresore 


cinolis 1:1000, S & D) is supplied in con- 
venient 5-ounce and 12-ounce bottles. 


“For the Conservation of Life” 


Pharmaceuticals QHARP & DQ HME Mutord Biologicals 


PHILADELPHIA BALTIMORE MONTREAL 


~ 
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*Vincsoncinot!® 


"XYLRESORCINO 


TION $.7.? 


ee 


























T'RAUN’S 
EW 
OUGH 
INK 


No. 40 is the perfected 
“Full Pink Denture” Rubber 


You well know the advantages of a properly processed 
vulcanite case. Toughness, durability and lasting satis- 
faction are characteristic of dentures made of Traun’s 
dental rubbers. 

Now these same advantages, this same assurance of suc- 
cessful denture performance, are combined with beautiful 
life-like color. Made with Traun’s New Tough Pink your 
cases will have the pleasing lifelike appearance of natural 
gums, and will still retain all the fine dependable character- 
istics of strong base rubber. This new product brings a new 
advantage to the field of vulcanite dentures. 


Traun’s New Tough Pink is the solution to the old den- 
ture problem—the search for assured denture service com- 
bined with pleasing natural appearance. There is no difficulty 
in handling the material. The technic is the same as that 
followed in making any vulcanite case. In fact it is simplified. 
You have only one rubber to work with instead of 
two, and it is light in weight. You can produce featherweight 
dentures with this new rubber, comfortable for the patient. 

You will want to know more about this new vulcanite. 
The product itself can demonstrate its advantages much 


more convincingly than anything we can tell you. Return 
the coupon for a trial packet or order a trial package from 


your dealer. Try it on your next case. 














iformity 


Constant control tests guarantee uniformity of 
chemical and physical properties of Fleck’s 
Cement in all colors, in accord with A.D.A. Spe- 
cification No. 8. Our laboratory tests record 
11,000 Ibs. per sq. in. within half hour after mix, 
securing cementation when patient is dismissed. 


The extraordinary plasticity of FLECK’S Cement in a 
mix of greatest density permits seating of finest work in 
inlay, crown and bridge cementations. Fleck’s Produc- 
tion Control Tests indicate average film thickness of 
14 microns. The high degree of density possible in a 
FLECK’S mix is significant in the application of cement 
as a filling or cavity lining. 


MIZZY, INC. © MANUFACTURERS 
105 EAST 16th STREET, NEW YORK CITY 
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Do You Want to Clean 

Alloy Castings Instantly? 

TICONIUM, VITALLIUM, and other Materials : 
USE pratentep 


CONTINUOUS FEED 


SAND BLAST 


Complete with Air Pressure Supply 


A Small Compact Machine 
to set on bench— 


Used and Endorsed by 
the Leading Laboratories 


RAPID — THOROUGH — INEXPENSIVE 








Do You Want to Breathe 


PNEUMONIA, TUBERCULOSIS 


and kindred diseases with your 
grinding and polishing dust? 
Avoid it by using 
PATENTED INDIVIDUAL 
POLISHING and GRINDING 
DUST COLLECTOR 
or with electric 
ONLY $ 9 5 Grinding and Polish- 


ing Motor on bench 
top, $120.00. 


QUIET-POWERFUL-EFFICIENT — 
173 Christie Street NEW YORK CORP. 


LEIMAN BROS. NEWARK, N. J. 23 Walker Street 


MAKERS OF GOOD MACHINERY FOR 50 YEARS 








Floor Space 18 x 29 Inches 


















JELENKO< 


MODULAY 
WVTT 


for M.O.D. and Simple Inlays 


$] .80 per dwt. 


and it meets A.D.A. 
Specification No. 5 
for Type B, Medium 
Hard, Inlay Golds. 


Gold wolor 

















Sold by Better Dealers—Everywhere 
Physical Properties Chart on Request 


J. F. JELENKO & CO., INC. 


Manufacturers and Refiners of Dental Golds 


136 West 52nd Street, New York, U.S.A. 
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‘Heavy duty, ball-bearing motor; %%4 
h.p. 1 speed. Special type chuck re- 
mover. Accommodates standard dental 
. - chucks. 1-YEAR GUARANTEE. 


Prices, without chucks, $ 9 5 


D E N T oe L L be T H E (1/6 h.p. 2-speeds, $49 


Built by Motor Specialists BALDOR ELECTRIC CO. 
4372 Duncan Ave., St. Louis, Mo. 












Order from The Dental Digest, 
Pittsburgh, Pa. 


DENTAL ORAL SURGERY — The book for the general 


practitioner and the man who specializes. Price, $10. 


1005 Liberty Ave., 


= 














WHY 
GAMBLE? 


paring the tooth. 


will help insure the success of your efforts. 


7325 Penn Avenue, Pittsburgh, Pa. 


You spend hours of your time in is 


Yet the use of an inferior cement can 
ruin all of your careful preparation. 
Smith’s Cement—certified to surpass all A. D. A. specifications 


You can use Smith’s Cement for every dental cementing oper- 
ation and have the advantage of germicidal action without dis- 
coloration. It may be obtained from your regular dental dealer. 


LEE S. SMITH & SON MANUFACTURING CO. 














FLEX, JR. 








A flexible cotton roll so easily adapted 
to the curves of the Dental Arch that 
a single long piece can be used for 
lowers, as illustrated. A six inch 
length of FLEX, JR. used for lowers, 
has the absorbent capacity of four 
114 inch rolls. Frequent changing of 
rolls is therefore eliminated. 

Our efficient glass Dispenser holds 
240 inches of FLEY, JR. Reloads, 240 
inches each, are easily inserted and 
most economical to use. 


ORDER THRU YOUR DEALER 
. Dispenser filled with 240 inches FLEX, JR..................c eee eeee: $1.00 
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VIBRO DENTAL PRODUCTS, INC. 
214 §. 12th Street Philadelphia, 


Pa. 
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SINCE 1925 DON'T BUY 
115,235.70 HAS BEEN . 
BaD oor To NEEDY | GOeOMALall7 5 


ND OTHERS WHO HAVE THIS MONTH 
anal pie AMERICAN § UNTIL AFTER YOU HAVE PURCHASED 


Revie rons xmas | RELIEF FUND SEALS 


SOAS. \S FRESE THE AEE yore 


27 RECEIVING THIS AID. SANTA MONICA, CALIFORNIA 
NAIL BITING and 


b U THUMB SUCKING 


TRADE MARK Thumb sucking causes crooked teeth, 
high vault, and deviated nasal septum which results in inflammation of 
the nose, throat, middle ear, and often partial deafness. 
Recommend THUM for cases you come in contact with. It contains no 
harmful ingredients and children cannot possibly remove from fingers. 
The price is only $1.00 per bottle and is obtainable through your 


dental dealer. 
NUM SPECIALTY CO. 


BUTLER BRUSHES 
LEAD THE FIELD 


Imitations swamp the mar- 
ket! But Butler Brushes con- 
tinue to lead the procession. 
For years they have been pro- 
duced with one thought in 
mind—namely, to be of service 
to both the Profession and 
the patient. Have you added 
your name to that ever grow- 
ing, outstanding list of mem- 
bers of the Profession dis- 
pensing or prescribing Butler 
brushes exclusively? 












































One Only Dr. Butler ysis 0. BUTLER COMPANY O-H-12-36 
Brush for your own | pa ye A Grove ont Chicago, Ill, 
nclosed find $ .20 for one brush. 
Personal Use ! ( ) Medium Bleached ( ) Hard Bleached ( ) Extra 


Hard Bleached ( ) Hard Unbleached ( ) Extra Hard 
Sent for only the cost of pack- Unbleached ( ) Junior (Child’s Brush) 


Se I I i a 
today! ... use coupon... ! oi ae en el ee 
indicate bristle please. Be I ee ER NRA LENE AIA ERE TOE 
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NEO DENT-COAGULANT UNIT 


Another achievement of Dr. Ewing P. Brady of the Wash- 
ington University, originator of Neo-Balsam Compound, Neo- 
Capper, Neo-Siltrate, etc. 





crowns or large inlays. 
No more sensitive dentine such as acid eroded teeth; sensitive 


metal clasps. 
o more cavities left nneteattiend permitting capillarity or re- 
current delay. 





NEO DENT-COAGULANT UNIT which first sterilizes then coagulates the 
treated area with a coagulum so complete and dense that it functions 
similar to the enamel. That is, it protects the pulp from all irritation. 
The coagulum thus formed is not affected by the saliva or body fluids. 








It is impervious to the acids of the cements, bacterial or thermal changes, 

In fact, even methylene-blue can not penetrate it. 

— Further, it prevents capillarity or recurrent decay. It is self-limited and 
does not discolor. It is quickly applied, fully absorbed with no excess to 
remove leaving the tooth ready for permanent work. It is an essential 

treatment under silicate fillings, inlays, gold or jacket crowns and all metal clasps. 

Neo Dent-Coagulant Unit is an insurance against complaints that react unfavorably. Order this 
insurance today. 


CEE 06.09 640sscncbs bes 666560006400 s KEE ENCES Ss bee enehedeeen en senanel $2.00 
Manufactured by 
A. A. BROWN DENTAL MFG. CO. St. Louis, Mo., U.S. A. 


For Sale by all First Class Dealers 
For immediate delivery send this coupon to your nearest dealer. 
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NOTE NEW LOWER PRICES 
on MASEL platinum crowns 


they are most economical to use 


Due to a fluctuating market on the value of platinum the prices change 
almost daily. However, for a limited time we can offer MASEL’S PURE 
PLATINUM CROWNS at the new low prices mentioned below. Be sure 
to take advantage of this opportunity. 

MASEL’S PURE PLATINUM CROWNS are most economical to use 
—and very much preferred by patients because of their strength and 
desirable color. Try them at this time—you won’t be disappointed; the 
patient will be pleased. 


New Prices 





pg an — 
Se I Ga 6 oo eh a oe ies 2.90 
Fn ee 3.50 
pg | rer 4.10 
Meena Hg osc ok ccceces os . 4.70 
Fae Cewek nse cca esas . 5.50 


Ask your dealer for Complete Catalog 


All prices subject to change without notice CROWNS - CUSPS - SPECIALTIES 


MASEL DENTAL LABORATORY, 1108 SPRUCE ST., PHILADELPHIA, PA. 





No more suffering from thermal changes under gold or jacket 


gingival margin areas; sensitive exposed pyorrhetic roots or under 


These disorders can now be treated successfully and permanently with © 
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RENEW 
TOOTHBRUSH 


3 _..MAKES THIS 
POSSIBLE FOR 
EVERY PATIENT 
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TAKAMINE Toothbrushes make frequent renewal practical for 
use every patient because TAKAMINES are sold at a price every patient 
and can afford to pay. There are three correct TAKAMINE Massage- 
the brushing models for your prescription. Highest quality bristles 
properly cut for interdental brushing and massaging and scientif- 
ically spaced and tufted in small head to reach ALL tooth and 
gum surfaces. No other excellent brush, however expensive, will 


outlast TAKAMINE. 


wwsse---------- SEND THIS COUPON ----------------- 


TAKAMINE CORP., 132 Front St., New York City 





alog Enclosed remittance to cover my order for ....TAKAMINE Toothbrushes as 
wits checked below, 
--»» STANDARD @ ‘7c each ..+-2 ROW-INTERDENTAL @ 10c each | 
a ....3-ROW INTERDENTAL @ 9c each | 
MS. cd ccdceccccces0000s00es0b006edeec Gbtias ales ¢beneeeee D.D.S. 
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DR. SMITH 
IS wz‘ DENTIST... 











e What is there about such a re- 
mark made by one of your patients 
that brings you such satisfaction and 
pride? Is it that it is an expression of 
your patient's appreciation of the ex- 
cellence of your services? An uncon- 
scious tribute to your handling of 
your patients? 

Undoubtedly it is a combination of 
both ... but you know that there are 
other factors that contribute toward 
such expressions of confidence. Your 
skillful handling of the materials at 
your disposal and the judicious selec- 
tion of these materials can often 
prove an indispensable aid in im- 
proving your services. 

Local Anesthesia is often one of the 
most useful procedures in a success- 
ful practice, and the selection of the 
proper anesthetic one of the most im- 
portant factors in the successful use 
of local anesthesia. That is why Anes- 
thetic Solutions (Cook) hold such an 
indispensable place in thousands of 
successful dental practices, 


or Carpule 


Novocain with Cobefrin 


Observations by 
Dentists Who 
Conducted Preliminary 
Clinical Work with the 
“Alkalinizing 
Cartridge System” 


“A revelation in the method 
of obtaining fresh alkaline 
solutions” 


“The mechanics of the alka- 
linizing cartridge system are 
perfect” 


“It has been a pleasure to 
use this new system” 

“The new method is simple 
and should meet hearty ap. 
proval” 


“The System is smooth. It re- 
quires neither a special tech- 
nique nor the loss of any 
great length of time” 

“A very good job in equip. 
ping the dentist with a con- 
venient means of handling 
and administrating an al- 
kalinized Novocain-Cobefrin 
Solution” 


“I hope that it will not be 
long before it is placed upon 
the market” 
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"Where can I obtain this new 
solution until it is placed upon 
the market?” 


These are comments by clini- 
cians who have used the Al- 
kalinizing Cartridge System. 
Soe of these men use 
Anesthetic Solutions (Cook). 
Others have used anesthetic 
solutions (R. B. Waite). They 
are unanimous in their praise 
of Novocain with Cobefrin, 
available in both formulas, 
and of the new means avail- 
able of alkalinizing this solu- 
tion. 

2 


Cook Laboratories, Inc. 
The Antidolor Mig. Co., Inc. 


170 VARICK STREET 
NEW YORK, N. Y. 


Laboratories: 
Rensselaer & Springville, N. Y. 


_ 


NOVOCAIN, Reg. U. S. Pat. Off., Win- 
throp Chemical Company, Inc. Brand of 
Procaine HCI. 


COBEFRIN, Reg. U. S. Pat. Off., Winthrop 
— Company, Inc., Brand of Norde- 
tin 


“ALKALINIZING CARTRIDGE  SYS- 
TEM” U.S. & Canadian Patents Applied For. 





HE HAS aS 
performed THOUSAN DS 
OF OPERATIONS... 


¢ Here is the case of a busy oral sur- 
geon. He has performed thousands of 
operations ranging from simple ex- 
tractions to the most difficult oral sur- 
gery. He enjoys the confidence of his 
neighboring practitioners and the re- 
spect of his patients . . . both built up 
through years of experience and ex- 
cellent service. 

Throughout these years he has 
more and more realized the impor- 
tance played by his use of local anes- 
thesia in his practice. He has kept 
himself abreast of new developments 
in technique and anesthetic solutions. 

Throughout these years he has 
used anesthetic solutions (R. B. Waite) 
and has seen many improvements 
made in these solutions but... he 
still bases his approval on the distinc- 
tive characteristics upon which he 
made his original selection. 





* If you are not familiar with the character- 
istics of anesthetic solutions (R. B. Waite) that 
render them different from solutions using a 
saline base, we invite your inquiry. 
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A FLASK 
COMPRESS 





..... Which has Everything 


Here is a flask compress which has 
everything an appliance of this kind 
should have. It is a one piece casting of 
bronze, with extra thick side members 
and a top so heavy that it cannot possibly 
bend under pressure and cause binding 
of the screw. The floating top plate is a 
solid casting ;%;"" thick, designed to 
cover the entire top of the flask. 

The center screw is cut from 1” brass 
rod and has a heavy “V”’ shaped thread, 
thus combining strength and easy run- 
ning qualities. 

Springs, which will exert pressure up 
to 300 pounds, are placed at the bottom 
to raise the flasks above the water-line 
and permit curing of denture materials 
in steam only. 

There is ample room for two large 
No. 22-C Tench-Donham flasks or two 
No. 28 resin flasks. 

The serviceable handle and wrench 
provide means for holding and closing 
the compress with comfort to the hands. 

In view of these advantages we are 
sure you will want to see this new com- 
press before placing your order for 
prosthetic equipment. We suggest that 
you ask your dental dealer to show it 
to you. 


The price is $5.75 complete. 


BUFFALO DENTAL Mfg Co. © 
Kehr and Urban Sts. Buffalo, N. Y. 
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TYPE 





with Coupon — 
CAN YOU think of anything 

costing so little that can mean 
as much in gaining and holding the respect of your 
patients? Dixie-Vortex manufactures two kinds of paper 
Dental Cups, the cone shaped cup (opposite) and the flat 
bottom type illustrated below. Both types are specially 
made for dental offices and hold alcoholic solutions indefi- 


nitely. Note special deal on Dispenser and Cup Holder 






and Cup 


Tis? Ze 
DISPENSER 





Holder |: 











DIXIE -VORTEX CO. 


r 





{_) Please send 


Chicago, Ill. 
ee ST UNE NEES NR ENT OR AEE RAR ME SRS Ce RS SM A ST A ST Ae 
DIXIE-VORTEX COMPANY, 421 N. Western Ave., Chicago, Il. 


thousand coneshaped Dental Cups at $2.65 per thousand. 








Easton, Pa. 










It is understood that with these cups I am to receive a $3.00 mahogany finished 
dispenser and Allegheny metal cup holder FREE. Prices in Canada and foreign 


countries on request. 
C) Please send facts and prices covering flat bottom dental cups and dispensers. 








i Name and Address 
iH City and State 





My Supply House is 

















The lower illustration indicates 
how this new light may be low- 
ered and turned upward. 
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@ Perfect light distribution 
@ Finger-tip manipulation 

@ Gives color-corrected daylight 

e For unit, wall, or stand mounting 


| Premethns Electric Corp. 12-36 j 
401 W. 13th Street, N. Y¥. C. 

I Gentlemen: I 
| Please send me FREE the full story about your J 
| new dental light. | 
| Dr. eeeeveeveeaeveeeeeeeeeeeeaeeeeeeee eeeeeeeeaeseere } 
ETO TT OLE AI A 
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EVIDENCE LIKE THIS 


pours in with every mail 
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Cards like this, or similar ones, have been 
coming to my office for more than two 
decades. 

Behind them lies the story of Alkalol’s 
great service to the dental professions, 

Here are quotations from a few more of 
the hundreds of cards on file in my office. 
Read them, Doctor . . . and then make the 
trial I suggest below ... 


Alkalol for Mouth and Teeth 

“Especially effective after extraction. Pro- 
motes healing of torn tissues more rapidly 
than anything I have ever used” ... 
have found Alkalol very effective in relieving 
mouth soreness” ... “Use it in my own 
family and suggest it to my patients” ... 
“Far better to use Alkalol and avoid addi- 
tional irritation” ... “Very soothing for 
sore gums” ... “Most soothing solution I 
have ever used in oral work” ... “Finest 
after-extraction wash I have ever used”... 


Alkalol for Eyes 

“Most of my work is done under artifi- 
cial light which promotes eye strain and I 
find that Alkalol affords great relief’’ ... 
“Especially soothing to the eyes” ... “I can 
and do sincerely prescribe Alkalol where an 
eye bath is needed. It is very soothing” ... 
“I have never found anything quite as 
soothing for tired eyes” ... “It fills the 
need for a mild soothing solution” . 
‘“‘Have many patients using Alkalol to re- 
lieve eye strain” ... “Have used Alkalol 
for 35 years’’... 


Allkolol for Nose and Throat 
“Excellent for irrigation of sinuses. Sooth- 
ing to mucous-membrane” ... “Surprising 
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relief in congested and sore mucous-mem- 
brane” , .. “The best preparation on the 
market today for eye, ear and throat work” 
.-«- “Used extensively for chronic catarrh” 

“Consider Alkalol first in its field” ..., 
“One of the most cleansing and soothing 
treatments used today for eyes, ears, nose 
and throat, It never irritates” ... 


Simple test tells volumes 

Let me send you a free eye-dropper bot- 
tle of Alkalol. Then try it in your own 
eyes, Alkalol has such a wonderful sooth- 
ing, healing action on the delicate membrane 
of the eye that it has been used for years 
to clear the eyes of infants after silver 
treatment. 

Doesn’t it stand to reason that if Alkalol 
has been so successful in treating such a 
supersensitive organ as the eye that it must 
be equally as efficacious as a douche or spray 
in coryza, rhinitis, etc.? 

Please remember that Alkalol is a deli- 
cate product and should not be dispensed 
from £7 containers, Prescribe Alkalol in 
original 8 or 16 ounce bottles, 


Your card or letterhead will bring a FREE 
SAMPLE of Alkalol 


(Signed ) 






J. P. WHITTERS 


The ALKALOL Company 
Dept. O-12-36 


Taunton, Massachusetts 
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that no substitute was used. 


genuine 


Parfait 


DENTURE 
Made From Registered Parfait 





INCORPORATED 


TOLEDO, 


This tag is your =/ 


OHIO 





Demand this Tag on 
the Dentures You Buy 


It is your only assurance that 
you are getting genuine 


Barfait 





Get what you ask for. Get what 
you pay for. If you want trouble- 
free dentures get genuine PAR- 
FAIT. 

Every genuine PARFAIT den- 
ture blank is packed with the 
PARFAIT tag. The tag is fas- 
tened to the denture by the 
laboratory. 

No laboratory need give you 





a substitute. PARFAIT is sold 
by dealers everywhere or may be 
ordered direct (through a local 
dealer ) by wire, collect—air mail 
delivery. PARFAIT comes in 
ten shades and six thicknesses. 

Don’t be mislead. There is no 
other PARFAIT material but 
this one, sold only with the 
PARFAIT tag. 


For your own protection demand it. 


PARISIEN CHEMICAL CO. 


Toledo - 


- Ohio 








STABILIZE 
STABILIZE I 


GARHART 


ROYAL-THIRD & H. S. G. W. 


Add More Alloy — More Silver 
And LESS Mercury To Fillings 


Have you been troubled by jet black 
fillings, pebble or pitted surfaces, dis- 
integrated margins, especially in fissure 
— fillings ? Adding more silver to the alloy 
: sARHARI ' merely adds as much more liquid mer- 
=, venti a cury to your fillings. Afterward they 
begin to shrink and distort when hot 
foods react upon them at meal periods. 
Garhart’s special processing adds more 
silver and alloy by decreasing the amount 
of mercury in the fillings. This is the 
way to banish troublesome filling defects. 
Garhart’s alloys are guaranteed to pro- 
duce pressure-tight, air-tight fillings. 
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GARHART ROYAL- FEATURES: 
THIRD AND @ Higher silver (67%) 
H.S.G.W. arp 


® Finer cut, more plastic, 
denser and finer texture. 


© Prompt setting; but not 
so fast as to weaken amal- 
gam when carving-finish- 
ing it. 
© Easy to mix. Easy to 
onbddetdidel ‘ adapt. 






GARHART DENTAL SPECIALTY CO. 


| Kendall Square, Cambridge, Mass. 


Send me Garhart Royal (Third) sample and 
literature. 





Dealer’s Name 
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to safe-guard the eyes of the dentist—to protect and 

preserve. The OCULITE! Embodiment of all that good 
light for close work demands, without heat, without glare. 
Not a detrimental shadow-inducing spotlight, not a ‘“‘shower’”’ 
light. Rather a scientifically correct day-light operating light 
emitting a balanced spectrum which illuminates the entire 
oral cavity, and the operating area as well, without dangerous 
contrasts. A cool light whose efficiency is matched only by its 
streamlined beauty and practicability. Personalized 9-point 
micrometer light control... Bakelite shade . . Patented reflector 
system requiring low watt bulb . . Elbow-flex bracket . . 
Eye-visor . . X-ray film holder. These are but a few of its 
features. The OCULITE, unit or wall model, $45.00. 


For complete information, mail coupon. 


L ND now the swirling magic hand of modern science turns 


BURTON MFG. CO., Inc., 605 N. Michigan Ave., Chicago, III. 


' Please send me complete information on the OCULITE. 
Doctor ce 


Address. 
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HANDPIECE 


for oral work. 


for Catalog. 


& MFG. CO. 
Dept. G 


MILLER’S ELECTRIC 


* For Chair and Laboratory Use 


Ay Save your present handpiece | 


Ask your Dealer for Free 
Demonstration or send 
‘' CHICAGO WHEEL 


1101 W. Monroe St. 
Chicago, Ill. 














ATTEN TION! : 


COMPLETELY STABLE FULL 


LOWER DENTURES 


The Second Semi-Annual Post- 


Graduate Course in the 

| FOURNET-TULLER 
FULL DENTURE IMPRESSION 

TECHNIQUE 


New Orleans, Monday, February 8, 1937 
Demonstrated in all details on 


Living Subjects 


SIMPLE—COMPREHENSIVE 


ARTISTIC—SCIENTIFIC 


For details address 


CHAS. S. TULLER, D.D:S. 
729 Maison Blanche Bldg. 
New Orleans, La. 
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Burroughs 
143 N. 
cago, IIl. 


Adaptation 


Kelly’s Impres- 
sion Paste flows into all ir- 
regularities of the soft tis- 
sues, without heat, 
every detail and sets in a 
hard, tough surface, it 
perfect adaptation ‘and 
to superior results. 
powder and liquid form, or 
ready-mixed paste in tubes, 

at dealers, $2.50, 


guaranteed. 
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SPEEDS e 
e HEALING 


TOXINS absorbed from the 
colon irritate the nerves, en- 
courage inflammation and re- 
tard post-operative healing. 


Dentists employ OCCY- 
CRYSTINE because it 


@ Prevents systemic toxicosis. 


@ Flushes the intestinal tract 
and empties it of putrefying 
wastes. 

@ Detoxicates the blood, due 
to the absorption of its sul- 
phur. 

@ Stabilizes elimination and 
maintains a proper alkalin- 
ity through neutralization 
of acid products. 

@ Hastens healing processes. 








Write for 





samples 


Occy-Crystine Laboratory 


Salisbury 


Connecticut 
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: DOUBLE COATED io X-O- DEN TM 3 


E FILMS |i 
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EXPOSURE IN AVERAGE CASES ht. tpecdiedstidesiaatake aaa 
central Incisors 244 Seconds | EN ee 3 
*Latera rs econds 

X-O-DENS Gross REGULAR Emul. Gross 

MR ipeseeseses: 272 Seconds Cc Film Packets $3.60 One Film Packels $2.50 

DE - sheccoccececoos 1% 31%4 Seconds TwoFilm Packets$4.00 TwoFilm Packets $3.00 
if your dealer cannot supply, order direct 


Medical Arts Bidg. UNION FILM COMPANY Indianapolis, Indiana 
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When you’re “on the go,’’ 


remember these fine service hotels. 


DINKLER HOTELS CO., Inc. 


CARLING DINKLER, Pres. and Gen. Mgr. 


Operating 
THE ANSLEY, THE TUTWILER, THE ANDREW JACKSON, 
Atlanta Birmingham ashville 
THE JEFFERSON DAVIS, THE O. HENRY, THE ST. CHARLES, 
Montgomery Greensboro New Orleans 

















$TOP 


WE WANT YOU TO KNOW THAT 

THERE IS A BOOKKEEPING SYSTEM 

ABOUT WHICH THE DOCTORS RAVE.* 
SIMPLE, COMPLETE, INEXPENSIVE. 
ELIMINATES RECORD-KEEPING 
AND INCOME TAX HEADACHES 


Sample set of the forms and full description of this system, instruction 
sheet and details of our 10 day free trial offer sent on request. Write 
now, don't delay. 


* 16-page booklet entitled *‘‘The Evidence’”’ tells what doctors 
every where think of this system. This booklet also sent on request. 


PROFESSIONAL PRINTING COMPANY 


America’s Largest Printers to the Professions 


101-105 LAFAYETTE STREET NEW YORK, N Y. 









































Every blade of a Busch Bur comes into 
full use and is set at an angle to avoid 
i clogging. Alloyed Wolfram steel plus 
qi precision adidauien makes each Busch 
Bur as perfect a Bur as can be produced. 





; Also—try Busch Stones, Mirrors and 
it Instruments. Order from your dealer. 
A. Pfingst, Bible House, New York. 
HaveyouseenBusch | 
Burs’ handsomenew 
packagesand cases? | 
They areondisplay YF 











at your dealer. rs 



























































Filings suitable for alloy-mercury ae 
(1934) A.D.A. Specifications No. 
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You Get More —You Pay Less 


In 5 oz. bottles In 1 oz. bottles 

5 ozs. $1.50 per oz. 1 oz. $1.60 per oz. 
10 ozs. 1.40 per oz. 5 ozs. 1.55 per oz. 
20 ozs. 1.35 peroz. 100zs. 1.45 per oz. 


Complies with Revised 


YOU GET JUST WHAT YOU WANT 


WHEN Y YOU GET - MINIMAX: 
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If you make a list of the qualities you expect in a fine filling material . . . 


you will find that Minimax Alloy No. 178 delivers them ALL. 


Its harmoniously balanced formula and perfection in fabrication as- 
sures—ease of manipulation, ready adaptability, density in packing, 
sculptural carving, brilliant and lasting lustre. 


Minimax Alloy meets all specifications in dental practice. Every batch 
is thoroughly tested; labeled, guaranteed satisfactory in every respect— 
or your money back without question! Next time you want alloy buy 
Minimax Alloy No. 178 and get just what you want. 


The MINIMAX COMPANY 
Medical & Dental Arts Bldg., Chicago, III. 


MINIMAX + 


ALLOY | 
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Get More Salt Air in Your System! 
Enjoy the Glorious Fall Season. Golf, Saddle Horses and 


Countless Amusements. 


CAROLINA CREST HOTEL 


On Beautiful North Carolina Avenue 





ATLANTIC A Beachfront 1 


Hotel Just Off 


C I T y , Beachfront 





Serving a Tray Breakfast to your room any time up to 11 
o'clock without any charge for breakfast or service. 


EVERY ROOM HAS PRIVATE BATH 


Three minutes to Convention Hall in Packard cars - - - - - 10-cent fare 


As Low as Fairbairn, Inc. As Low as 


$3.00 ' 5.00 
SINGLE 7 Miles of Boardwalk $5.00 





















































HOLIDAY CHEER 


AND BEST WISHES TO OUR MANY 
FRIENDS OF THE DENTAL PROFESSION 
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AQ JOUR APPRECIATION of the quality of 
oy , 
; our product—Revelation Tooth Powder 


x "eo @. 





= 
2%} —has been expressed constantly through 


the years in a truly gratifying manner —in 
action! Your personal use of Revelation and 
your recommendation of it to patients has 
been an important factor in our ever-increasing 





volume of sales. 


We take this means of extending to each and 
every one of you our sincere wishes for a 


MERRY CHRISTMAS 


« and a 


HAPPY NEW YEAR 


ca 
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AUGUST E. DRUCKER CO. 
: 2226 BUSH STREET SAN FRANCISCO 
are 
wy | MANUFACTURERS OF 





REVELATION TOOTH POWDER 
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homing . Ee clay door with peek-hole. Operates on 110 V 


@Schneider Deluxe Furnace (as shown) complete with fire tray 
peek-hole door, detachable cord, priced at $40 Standard 
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HARPER’S <eviinc ALLOY NO. 14 


AND MODERNIZED 
AMALGAM TECHNIC 


are the only present known 
means for making perma- 
nent non-leaking amalgam 
fillings dependably, in all 
sizes and forms of cavities. 


WHY NOT purchase a clinic- 
ally proved dental alloy and 
familiarize yourself with the 
fundamentals of a Modern- 
ized Amalgam Technic. 
e 

$1.60 per ounce, or, save 20 
cents per ounce and buy 5 
ounces for $7.00. 


Your dealer will supply you 
IF YOU DEMAND IT, or en- 
close check or money order 
and address: 


DR. WM. E. HARPER 
6541 Yale Ave. 
Chicago, Illinois 


and points of interest. 


Moderate Rates By 
Day, Week or Month. 


BAR AND LOUNGE 





VICTOR H. ALLING_M 

















Here at the WEBSTER you 
will find a hotel ideally suited 
to your every need; a re- 
fined quiet atmosphere yet 
in the very heart of the city; 
convenient to shops, theatres 


THE WEBSTER COCKTAIL 


awaits your pleasure at any 
time of day. 








maieiders DeLuxe Model 


_ All Mwapind Porcelain Furnace 


@This NEW Low Heat furnace is designed for dental office 
practice—high grade porcelain jackets, inlays, bridges, roots 
and saddles, tinting, staining, glazing. 
@ Accurate Pyrometer with re-calibrating device for adjust- 
mentto exact temperature. 
@Concealed contact points for safe operation. Thermo-couple 
| islocked into center of muffle by set-screw. 
_ @Large muffle holds two tray loads. 
' Thorough insulation pre- “t 
vents dissipation of heat. 
Long lasting wire scien- 
tifically covered and 
wound inside muffle. 
@ Stainless steel 
construction never 
tarnishes. Practi- 
cal flat teopet 


Le 





Model (same as Deluxe but without Pyrometer) ‘only $20. 





Porcelain Glaze $1.50. With either furnace $1.00. Write for 
ull details. 


M. W. SCHNEIDER LABORATORIES 
55 E. Washington Street, Chicago, [Il. 
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2 ROWS 
12 KNOTS 


EXTRA HARD Hartzell brush No.. also complete information. (Sample 


BRISTLE 









3 rows, 25 tufts—medium 
hard bristle. A fine general The new improved 


ann purpose brush. 
QO000y Dr. Hartzell Tooth 


1 row, 7tufts—extra hard and Brushes lead the 
strong bristle.Intended forin- 
terdental use for adults. modern trend in 
= , design and are in- 


All-purpose lingual surface *€mded to aid in 
5 brush strictly for scouring the the prevention of 


lingual surfaces. 
pyorrhea and tooth 


Lingual surface brush for decay. 
& right or left inside of arch. 
Bristles set at correct 


angle. 
i “4 


Keystone head set to angle 
for inside of arch stimula- 


tion. Extra stiff bristles. Each Dr. Hartzell 


———— Tooth Brush is sci- 
Designed to envelop distal x 
surfaces caused by extrac- eNtifically designed 
tion. Makes back surface : 

g cleaning possible. for specific use. 


, a a | 
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The Owens Staple-Tied Brush Co., Toledo, Ohio, U. S. A. 
i ers for which send me (one only) Dr. 







of any brush 25c, except No. 6 which is 35c.) O. H 
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RED COPPER CEMENT 





..+ proved greatest permanent germicidal power—therefore ideal for lining cavi- 
ties underneath amalgam fillings, gold inlay, crown and bridge cementations in 
molars and bicuspids, and of course, in treatment of deciduous teeth. Equally high 
degree of cementation present in both Fleck’s Red Copper and Oxy-Phosphate 
cements. Clinics and dentists everywhere —endorse it! Sold at all Dental Depots. 


MIZZY, Inc. 


germicidal action 


Read Report On Germicidal Properties of Copper Cements 
by Dr. M. R. Smirnow of Laboratories of Bacteriology and 
Pathology, Medical Department, Yale University. (Dental 
Cosmos, November. 1915.) 


iF Ih 1h C UK"S 


105 E. 16th Street, New York, U.S.A. 
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FOR SALE: Modern two chair office and prac- 
tice, Kansas town, fifteen thousand. Eight hun- 
dred dollars down. ‘‘6’’ Oral Hygiene, Pitts- 
burgh, Pa. 


WANT ADS 





Commercial modern denta! laboratory. Gross in- 
come $8,500 year. Very large clientele. ‘‘O”’ 
care F. V. Kniest, 1537 S. 29th St., Omaha, Nebr. 





WANTED: A good place to practice dentistry in 
Pennsylvania. Will rent location or buy estab- 
lished practice, state particulars. ‘‘8’’ Oral Hy- 
giene, Pittsburgh, Pa. 





FOR SALE: Dental office in busy factory town, 
central New York State. Low rent; three hun- 
dred dollars cash or terms. ‘‘5’’ Oral Hygiene, 
Pittsburgh, Pa. 





We have an excellent opportunity for an expe- 
rienced technician with executive and supervis- 
ing ability in a busy laboratory. State age and 
qualifications. ‘‘L’’ Oral Hygiene, Pittsburgh, 
Pa. 





POSITION WANTED: Dentist, Pennsylvania li- 
cense, four years practice and hospital in- 
ternship. Experienced in prosthesis and extrac- 
tions. ‘‘E’’ Oral Hygiene, Pittsburgh, Pa. 





FOR SALE: Dental office and equipment. Live 
northwest Iowa town, four thousand population. 
Reasonable price. Retiring. ‘‘GS’’ Oral Hygiene, 
Pittsburgh, Pa. 





WANTED: Ethical, Christian, or mixed, prac- 
tice from Philadelphia practitioner about to re- 
tire. Full details. Confidential. ‘‘EN’’ Oral Hy- 
giene, Pittsburgh, Pa. 





POSITION WANTED by all around vulcanite 
plate man, experienced; references furnished. 
**X’’ Oral Hygiene, Pittsburgh, Pa. 





FOR SALE: Small practice, Pennsylvania town 
twenty-five thousand, ready to go to work. Eight 
hundred dollars. Half cash. ‘‘JF’’ Oral Hygiene, 
Pittsburgh, Pa. 





—— 


FOR SALE: Modern equipped office and instru- 
ments in Oklahoma county seat town, estab- 
lished practice. Retiring. Box 432, Stigler, Okla- 
homa. 





Dental supply organization established 30 years 
desires responsible party to invest with services. 
Dental man preferred. ‘‘F’’ Oral Hygiene, Pitts- 
burgh, Pa. 





POSITION WANTED: By laboratory man (col- 
ored) with dentist anywhere in United States. 
Steady, fast and well experienced. Good refer- 
ences. ‘‘NE’’ Oral Hygiene, Pittsburgh, Pa. 


———___. 





FOR SALE: Two chair, specially designed six 
room suite, fully equipped. Down payment two 
thousand dollars, balance easy terms. Popula- 
tion eighty thousand. Leaving State. ‘‘J’’ Oral 
Hygiene, Pittsburgh, Pa. 





location wanted in 
‘“‘W’’ care F. V. 


Practice, partnership or 
ash. 
Omaha, Nebr. 


Pennsylvania. Will pay ca 
Kniest, 1537 S. 29th St., 





SELLING YOUR PRACTICE? Why not also use 
the classified columns of the Dental Students’ 
Magazine? Circulation 11,500 includes all dental 
students in U. S. A. and Canada, together with 
3,500 recent graduates of 1935 and 1936, many 
of whom are now looking for a location such 
as you have to offer. Rates $2.50 for 50 words 
or less, cash with order. Address Dental Stu- 
dents’ Magazine, Palmolive Bldg., Chicago, IIl. 
Practices sold and furnished. Positions. All 
States. Established 1904. F. V. Kniest, 1537 S. 
29th St., Omaha, Nebr. 








samples. 


MANUFACTURING CO. 





‘‘Manhattan’’ Uniforms are tailored to your 


measure. 


You will appreciate their comfortable and correct fit and the 


neat styling. 


Write for our 20 page professional catalog complete with cloth 


MANHATTAN MFG. CO. 
Dept. O. 3223 N. Halsted St. 


Chicago, IIl. 

















AN Satoum salt: 


giene, 


istru- 


years 


vices. 
Pitts- 


tates. 
‘efer- 





t j , 6“ exclaim - beautitidl sf 
= ] wish | had known of 


ents’ 
=! DEELASTICiAQ0. ” 
yord 


Stu- 
, Ill. 
ll 
















our dealer will Laboratories 


gladly supply prefer impressions 
DEELASTIC in DEELASTIC 


the “Last Word ‘in Hydro - Colloids.. 
for Partial Denture IMPRESSIONS 
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REFINERS — FX ws MANUFACTURERS 


55 EAST WASHINGTON STREET, CHICAGO 
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For the 
finest 


esthetic 
and 
functional 
results 


USE 


DR. FRENCH’S 
MODIFIED 
POSTERIOR 


with 
NUFORMS 
ANTERIORS 


—the 


most 


perfect 
substitutes 
for 
natural 
teeth 

ever 
offered 

to 

the 


profession 
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Patients don’t say it that way, of 
course, but frequently when 
wearing artificial dentures made 
with intercusping posteriors, they 
do complain of an annoying sore- 
ness that is due entirely to the 
lateral masticating forces. 

In Dr. French’s Modified Posteriors, we have 
minimized the effects of these forces by cutting 
away the lower buccal cusps (see illustration) 
and this is the only satisfactory way that the 
problem can be solved. 

In natural teeth, both lateral and vertical 
masticating forces are taken up by the sockets 
and are not transmitted to the other side of the 
mouth, as in the case of the man-made denture. 
The need for modification in artificial tooth 
design is apparent when you remember that a 
full upper and lower denture is held in place 
merely by suction and the cohesion of a film 
of saliva. 


There’s a revelation in store for you, and 
your patients, when you start specifying 


DR. FRENCH’S MODIFIED 
POSTERIORS 





Write for information about a CHEW- 
ING TEST and how it can be used to 
compare relative masticating efficiency. 





UNIVERSAL DENTAL COMPANY 
48th AND BROWN STREETS, PHILADELPHIA, PA. 





mKNOX - KNOX. KAINY. 
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HEN CHEWING 
IS DIFFICULT 


* ; 






l ¢ U.S. P. 


A SOFT, NON-IRRITANT 
FOOD 


After extractions, while artificial dentures are being 
made, where dental procedure exposes sensitive 
tissues, gelatine can be used as a vehicle for many 
soft, non-irritant dishes. Recipes can be prepared 
which require little or no chewing, giving inflamed 
areas an opportunity to heal. The soft smoothness 
of such pure gelatine dishes is also valuable in acute 
or chronic stomatitis. 


Knox Sparkling Gelatine surpasses in all respects 
the minimum U. S. P. standards of purity. It con- 
tains 85% of protein which is readily digested and 
assimilated. 

Dentists recommend feeding Knox Gelatine in 
10% solutions (one package dissolved in ten ounces 
of soup, etc.) for three days before extraction. It has 
been shown to be of value for reducing blood clot- 
ting time where hemorrhagic tendency exists. 


Quite a remarkable product — Knox Gelatine. 
Made as carefully as an ampule solution. Valuable 
where additional protein is required in the diet of 
the convalescent, the tubercular, diabetic or post- 


operative patient. 
> PF A 8 AAS 


O GELATI! 


KNOX GELATINE LABORATORIES 
470 Knox Avenue, Johnstown, N. Y. 
Please send me informative literature. 
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Although we aim foraccuracy in this 
index, last minute changes often 
alter page numbers and positions. 
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WILLIAMS 
“PORTY HINER” 


PARTIAL DENTURE 
CASTING GOLD 









ASK YOUR DEALER OR WRITE WILLIAMS GOLD REFINING CO., 








BUFFALO, N. Y.; SAN FRANCISCO, CALIF.; FORT ERIE, N., ONT. 

















Look at all 


e Here is dental floss for every professional preference—the, 
\ 
big three in preference among dentists everywhere. Highest 
quality floss and tape—unequalled strength—practical, con- 


venient dispensers with cut-off devices. 


New Era Dental Floss. Glass Floss Font. One Dentotape. Medium 
Glass container, 150 hand method. 200 width, 100 yards, 
yards, yards, 


$1.00 $1.95 $1.29 


ORDER FROM YOUR DEALER 
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